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JANUARY CAR SALES 





BOHANNON STRIKES SPARK 


FOR SPRING CAR SALES 


Peerless Head Says Men Dependent on Industry | 


| Serve 


Should Buy New Cars Now 


By FRED KINGSBURY 
LEVELAND, March 20.—“If every one who is directly 
or indirectly dependent upon the automotive industry 
would buy a car now it would be like a snowball rolling dow n| 
hill for car sales,” 
Peerless Motor Car Company. 





———_—_-—- ® 


A A A OFFICIALS HEAR 
YOUNG ON PRESENT 
CREDIT SITUATION 


Washington, March 20.—Roy 
Young, governor of the Federal oh 
Board, discussed credit and 
its relations to the present business 
Situation in an address this after- 
noon at the second day’s session 
of the American Automobile Asso- 
sone conference of motor club of- | 

cials., 

a the other speakers were 


| 
| 
i 
! 


said J. A. Bohannon, president of the!p # Lewis, secretary of the Au- 


|tomobile Club of Buffalo; David 


GAIN SHARPLY 


REGISTRATIONS RECOVER 30% 
FROM DECEMBER, 1929, LEVEL 


‘Decline of Only 18 Per Cent. From Year Ago Not 


As Great as Expected; Chevrolet 30 
Per Cent. Above 1929 


EW YORK, March 20.—Final registrations of new pas- 
senger cars in the United States for January for all 


| states are available today for the first time and they indicate 


a substantial increase over the sales level that prevailed in 
the final month of 1929, indicating that the public was 


“As a matter of fact, there are |Lindsay of the International Ma- 


over a half million such men and 





women who are financially able 
to buy a new car outright. Just 
yesterday I said to two of my 








friends, ‘I want your order for a 
new Peerless today. You are vi- 
tally concerned with the success 
of the automotive industry. You 
have had your present car for 
Over a year, and you have re- 
sources—in fact, the purchase of 
this automobile would not greatly 
affect your pocketbook. Set a 
good example, and have the pleas- 





help batt at - directness 
of my request and their inability 
te think of one good reason or ex- 
cuse not to comply with it. 

“Those who study motor car man- 
ufacturing policies realize that in 
all probability there will be a short- 
age of automobiles this year. 

“Inventories today are lower than 
they have been in many years, and 
most, manufacturers are tco smart to 
make commitments on parts or pro- 
vide inventories beyond a ninety- 
day period. 

“The power of suggestion is un- 
deniable, and the success that I 
have met with in the Sale of au- 
tomobiles to those interested in the 
automotive industry convinces me 
that it is practical and feasible for 
the motor car manufacturers to 
conduct a Spring selling plan in a 
specified two weeks some time dur- | 
ing the month of April. During 
these two weeks the dealers and 
members of the executive staffs of 
the automobile eneipanias could 





2 A. BOHANNON, president of 

Peerless, believes that if every 
man dependent on the automo- 
bile industry should buy a new 
car it would be like a snowball 
rolling down hill for car sales. 


General Motors Sales in 


(C ontinued « on Page 12) 


February at High Level 


JEW YORK, March 20.—During | This year there was no such short- 
the month of February Gen- | age and the increase in February's 
eral Motors dealers in the United | sales and deliveries is more in line 
States delivered to consumers | with the normal trend. 
88,742 cars, according to an an- Total sales to dealers, including 
nouncement today by Alfred P. | Canadian sales and overseas ship- 
Sloan, Jr., president. This com- 
pared with 110,148 for the corre- 
sponding month a year ago. Sales | 
by General Motors manufactur- 
ing divisions to dealers in the 
United States amounted to 110,- 
904 cars, as compared with 141,- 
422 cars for the corresponding 
month last year. 
As pointed out last month, 


|compared with 175,148 in the cor- 
responding month last year. Over- 
seas shipments during February 
| were again considerably below the 
| figure for February, 1929, due to a 
| continuation of the desire to adjust 
| stocks in overseas countries in line 
| with changed economic conditions. 
the | The following table shows sales to 
shortage of cars in January, 1929,)consumers of General Motors cars 
influenced both retail and whole-|in Continental United States, sales 
sale sales in that month, and in|by the manufacturing divisions of 
February, 1929, both retail and|General Motors to their dealers in 
wholesale sales increased substan-| Continental United States, and total 
tially to take up part of the bank/| sales to dealers, including Canadian 
of orders remaining from January.!'sales and overseas shipments:— 
Total Sales to Dealers, 
including Canadian 
Sales and 
Overseas Shipments 


1930 9 
106,509 127,580 
126,196 175,148 


—UNITED STATES———_—————_,, 


pes: 
Sales to Consumers—, 
1929 


73,989 
110,148 


-—Sales to Dealers—, 
1930 1929 


94,458 95,441 


January 
110,904 141,222 


bruary 88.742 


'ments, amounted to 126,196 cars, as| 


| rine 


Company, Prof. W. Hayes 
Yeager of George Washington Uni- 


| versity. 


Vincent Massey, Canadian min- 
ister to the United States, told the 
conference that tgyavel from the Do- 


}minion into this country is greater 





| population, 
| vou 


| 000 


| program costing 


in proportion to the population than 
travel northward across the border. 

Mexico was represented on the 
program by Jose Miguel Bejarano 


of the Mexican National Tourists | 


Commission, tet Senor Don. 
the. Mexican « y 
and Dr. L. S. Rowe, airectour mr | 
eral of the Pan-American _, 
“Last year,” Mr. Massey said, “we 
sent you over 600,000 motor cars. 
To come up to our standard as 
visiting neighbors, in proportion to 
I must point out that 
will have to send us 7,509.000 
In 1929 approximately 4,500,- 
cars went into the 


cars.” 
American 
Dominion. 
Mr. Bejarano explained that Mex- 
ico is engaged in a road-building 
$40,000,000 in Amer- 
which will cover a 


ican money, 


| period of five years. 


“Approximately one-half of this 
amount,” he continued, “has been 
spent.on the 769-mile road connect- 
ing Laredo, at the United States 
border, with Mexico City. 


| has a gas tax equivalent to 6 cents 
| per gallon in the United States and 


| 


|this has raised revenue amounting 
to 915,000, 000.’ fe 


Mexico | 


ready 





Buys Hydraulic Brake 














VINCENT BENDIX 


Bendix Acquisition of 
Hydraulic Brake Now 





Certain; Deal Confirmed 


TODAY 


U. S. weekly business chart.Page 2 

Sparks from Detroit 

New England car sales show slight 
Januarv loss 











Editorial, “Let's Go!”.... 
New dealer appointments. . 
Ask Us to Tell You 
Calendar of coming events.Page 4 
Indiana dealers concentrate on 
used cars 
Truck and bus news 
Financial news 
WHOLESALE 
Pushing five specialties — the 


MERCHANDISING 
Paint psychology sells used cars, 
Page 6 
Engineering news, new products, 
Page 7 


HICAGO, March 20.—First of- 
ficial confirmation by the 
Bendix Aviation Corporation that 
it was acquiring the Hydraulic 
Brake Company was given here 
today by Vincent Bendix, presi- 
dent, who stated that sufficient 
stock had been deposited by the 
Hydraulic stockholders to insure 
the purchase going through. 
Stockholders of Hydraulic ap- 
| proved the deal under which Bendix 
| will acquire both the Hydraulic 
|Brake Company and Hydraulic 
| Brake Associates, Ltd., several weeks 
|ago and they were to deposit their 
| Stock on or before March 20, today, 
|in order to insure the acquisition. 
| Word that sufficient stock has been 
| devosited insures the deal, as Ben- 
| dix stockholders are not expected 
| to offer any opposition. 
| Hydraulic Brake owns the Lock- 
heed hydraulic brake patents. These 
| brakes are used as original equip- 
|ment on motor vehicles by 113 


| 
| 


} (Continued on Page 12) 
o 


and waiting for the advent of the new models in Jan- 


euary to speed up its buying. 

Registrations in January amount- 
ed to 180,094, as compared with 
138,782 in December, 1929, an in- 
crease of 41,312, equivalent to 30 


per cent. 

Sales ran below the levels of the 
first month of 1929, as expected, 
| and the fact that the decline be od 


_ only 13 Ce . cent. Vas ebigrable. in “ 


the Goctitie.”” which had run as high 
'aS 25 per cent. The registrations 
in January, 1929, were 219,845, the 
decline this year &4mounting to 39,- 
751, which equals 18 per cent. 

That the good record made by 
January was not only an evi- 
dence of the buying of customers 
who waited for new models is 
clearly shown by the sales rec- 
ord in February. Registrations 
from the first twelve states to 
report for February showed a gain 
of nearly 5 per cent. over the 
corresponding month of 1929 and 
the returns from the first twenty 
states, now available in totals 
only, without segregation into in- 
divjdual makes, show that re- 
tail sales last month were prac- 
tically on a level with a year 
ago. A decline of only 2 per cent. 
is evident in the figures from the 
twenty states. 
While it had not been expected 
that the gain actually shown by 
the first twelve states to repore 
would be held when the other re- 
turns were in, the totals from twen- 
ty states may be depended upon 
to give a more true picture of the 
situation and the returns from the 
remaining states snould not show 
|much deviation from the slight 
decline. 

Chevrolet continued to be the 
outstanding performer in January 
right down to the last state to re- 
port and, in contrast to a decline 
by Ford, it showed a substantial 
increase over the corresponding 
imonth of last year in registrations. 
The total for this car in the United 
States in the first month of 1930 
was 42,689, as compared with 31,237 
in the corresponding month of 1929, 


(Continued on Page %) 


‘CAR AND TRUCK TRADE 
HIGH IN SYRACUSE, N. Y. 


‘Syracuse, N. Y¥., March 20.—Re- 
tail trade in this city reached its 
high mark of the year thus far last 
week, according to reports to the 
local chamber of commerce. The 
rise in buying was more readily re- 
flected in the automobile business, 
a total of 239 passenger cars and 
22 trucks having been recorded as 
sold here last week. These figures 
are actual sales, verified by issuance 
of new license plates, reported by 
the Syracuse Automobile Dealers’ 
Association. Total monetary value 
|of vehicles sold here last week Was 
about $250,000. 
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U. 5. Charts: Week’ s Business Progress 
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Above is reproduced this week’s chart of business trends issued yesterday by the 
Department of Commerce at Washington. These charts are now appearing regularly 


in Automotive Daily News. 


January New Car Sales 3 
Top December by 30% BUSINESS IS INCREASING 


(Centinued from Page 1) 


a gain of more than 10.000, or 
around 30 per cent 

Ford's total registrations in Janu- 
ary were 170,063, as against 78,902 
a year ago, a decline of nearly 
9,000. 

Chevroiet was not the only unit 
to show increased sales in the open- 
ing month of the year as com- 
pared with a year ago, aithougn it 
was the only large producer to be 
in this enviable pesition 


t 


excellent 
registering 


continued its 
sales record of 1929 ‘3¥ 
616 new cars in January, as against 
560 in the correspondicz period ol 
last year. Franklin’s registrations 
in 1929 showed a good increase over 
the preceding year. 

Another car that carried over a 
good sales record of 1929 into 1950 
Pierce-Arrow, the January 


Franklin 


was 
registrations of which amounted 
to 431, as compared with 214 a 
year ago. The division of the 
Studebaker Corporation of Amer- 
ica has shown a steady increase 
in sales since it came under the 


management of Studebaker late in 
1928 and is still forging ahead. 


Marmon and 


Registrations of the 
Marmon Roosevelt continued to run 
ahead of the sales of the Marmon 
car a year ago, the sales in the 
month being 1.053, a igainst 645 
in January, 1929. Marmon sales in 
1929 exceeded those of 1928. The 
sales of January this year included 
the Rocsevelt, which was not on the 
market in the fil month of 1929 

Peerless continues to gain with 
registrations in January of 429, as 
against 413 a year ago. This is 
another car thai up an increase 


1929 over the preceding year 

On the face of the above figures, 
it is apparent, however, that it was 
the record of Chevrolet in January 
of this year that kept the registra- 
tions of the industry from declining | 
mere than the 18 per cent. from! 


in 


last year’s level. While other cars 
set up gains, their registrations were | 
too small to greatly influence the 
percentage of falling off for the 
entire industry 

Following are the January regis- 
trations of the ten leading seller: 
as compared with a year ago:— 

1936 1929 

Ford Scuntatere a 70,063 78,902 
Chevrolet ........ 42,689 31,237 
ae 6,823 10,566 
| ea ree 5,576 12,743 
Ere 5,046 9,441 
Pontiac 5,036 6,093 
EE ow 6a es dou da 3,657 6,637 
Chrysler . 3,485 5,753 
Oldsmobile 3,326 >, 886 
Plymouth ........ 3,182 4,771 

It will be noted from the above 
tabulation that Essex in January of 
this year lost third place to Buick. 
while Ford. Chevrolet and Dodge 


held their places in first, second and 

fifth places, respectively. Pontiac 

stepped into sixth place, |} a year 

ago by Nash, while Chrysler’ re- 

mained in eight Oldsmobile, in | 
tenth place a year go, displaced 

Plymouth and took ninth position. 


1€1G 








h 


Complete returns by makes and 
states for January of this year, with 
the returns by individual makes 





compared with a year ago, are 
in this issue of Automotive 


News 


found 
daily 


EMPLOYMENT IN DETROIT 


INCREASES IN FEBRUARY 
Detroit, March 20.—The employ- 
ment index of the Industrial De- 


partment of Detroit Board of Com- 


merce on February 28 last was 108, 
compared with 135 at the end of 


1929, and 1055 at the end 
of February, 1928. On January 31 
this year the index was 106.5 and 
at the ciose of November last year 
89.5. At the high point in factory | 
operations during March last year 


February, 


the index reached,a peak of 136. 


"AUBURN SHIPMENTS GAIN 


%o IN QUARTER; EXPORT 


Auburn, Ind., March 20.—Export 


shipments of the Auburn Automo- 


bile Company increased 12 per cent. 


| during the first quarter of the fis- 
28, | 


cal year 1930, ended February 
over the final quarter of 1929, R. 
= Faulkner, vice-president, said to- 
ay. 

“Indications are that our export 
shipments will be well ahead of the 
2.656 during the fiscal year 1929,” 


Mr. Faulkner said. “Last year, in 
turn, was 16 per cent. ahead of 
19238. 


“Exports are proving an increas- 
ingly profitable business for us. 

“During January of this year we 
were well ahead of the average of 
the industry as a whole and of 


| course well ahead of cur own month 


showing 
of 19390 


December. The export 
the entire first quarter 
very encouraging.” 

The Cord front drive, manuiac- 
tured by Auburn Automobile Com- 
pany, 
lar in 
high 
tries, 


of 
for 
is 


field, despite the 
of foreign coun- 
to Mr. Faulkner 


the export 
import duty 
according 


C. 0. MINIGER ESTABLISHES 
EMPLOYEES’ WELFARE FUND 


O., March 20.—C. O. 
ige sident of the Electric 
Lite Company, who for three years 
has shared his yearly income with 
salaried er mployees of his company, 


Min- 
Auto- 


Toledo, 


pre 


now will sta blish a welfare fund for 
wage cata of the factory here. 
Frank H. canaei hr, secretary of 
the co m wy announced 

The lfare fund also will come 
out of F President Miniger’s personal 
income. The exact amount of this 
new fund has not been determined, 
but, according to Landwehr, it will 


be sufficient to care for 
of the workers who meet financial | 
| stress through illness, death or ac- 
cident 


is proving exceptionally popu- | 


C. 


| Western trip. 


| SPARKS from DETROIT 





To Honor R. A. Johnson 


* * & 


Bonbright Leaves Graham- 
Paige 


* * * 


Best Returns Optimistic 





Fred Kingsbury—Detroit Editor 


= SSS SS SS SSS 
ORKERS in the tire department of the United States 
Rubber Company in this city are planning a party on 
the night of April 1 for R. A. Johnson, who will have spent 
thirty years in the tire organization of the company on that 











date. Mr. Johnson first went to work as an office boy in 
the Hartford, Conn., plant on April 1, 1900. He held 
various clerical positions later, and finally was placed in 


charge of the billing department. In 1921 he was transferred 
to the controller’s department in New York city, and last 
he came to Detroit to take charge of the statistical 


year 
department of the tire-control division under Noble Ashley. 
* * & 
John M. Bonbright, who has directed publicity for 


Graham-Paige for the last two years, has just resigned 
and expects to sail for Europe March 29 on the Holland- 
America liner Volendam. Mr. Bonbright plans to spend 
a year touring the Continent and the British Isles by 
motor car. Back in 1927 he made a similar trip, covering 
16,000 miles in his own automobile. For the coming trip 
Mr. Bonbright is taking a Graham-Paige eight. His head- 
quarters address will be in care of the Bankers’ Trust 


Company in Paris. 


* * * 


A. BEST, general sales manager of the American 
Austin Car Company, has returned to Detroit from a 
Mr. Best says that conditions in that section 


‘of the United States are improving and that he expects gen- 


the needs | 


eral business in all lines to open up in a large way during the 
next month or six weeks. There is a decided improvement 
in conditions in the Northwest, according to all reports. 

* * “« 


AUL W. SEILER, president of the General Motors Truck 

Company of Pontiac, Mich., was asked the other day 
what he thought of business conditions. He replied: 

‘‘Business is wonderful. What is more, there is every 
indication that it will become better. I am enthusiastic. As 
far as our own business is concerned, the year promises to 
be a record one. Sales are increasing in every section.” 


Mr. Seiler has been on a trip to the Pacific Coast-and 
has been following the business trend very closely. 
* * + 
Recently there has been considerable talk about 


national chain parts stores, but every one closely identi- 
fied with the parts jobbing business is of the opinion that 
the chain store operation does not readily lend itself to 
this business. This is the opinion of E. P. Chalfant, 
executive vice-president of the National Standard Parts 
Association, and a number of the largest jobbers in the 
country. 
* * 
D*: ROIT weather has been jumping from one extreme 
to the other. Last Sunday it is reported that Detroit 
was one of the hottest spots in the United States. Seventy 
degrees was registered at 4 p. m. It also was a record day 
for sales of new and used automobiles, according to dealers 
‘in this district. 

Rumors have been heard that an increase in the price 
of automobile tires was imminent. Inquiries by the writer 
among the largest manufacturers in the business brought 
the answer that no increase was in sight at the present 


time. 
* * 
i ig DE HART, who looks after advertising for the 
General Motors Truck Company, has been spending the 
last two weeks riding on Pullmans, nights. -He says that 


from all the “Pullman conversations” he has heard business 


must be good. 
k * 


OME time ago we wrote an article about a large airplane 

being apn in the Cadillac showroom in the General 
Motors Building, saying we believed it was the first time this 
had been done in Detroit : 

However, we received a letter the other day from L. E. 
Lighton, manager of automotive manufacturers sales for the 
Electric Storage Battery Company of Philadelphia, who 
/remarked that back in 1922 he saw an airplane exhibited in 
'an automobile showroom on Woodward Avenue this city. 
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New England New Car Sales Show Slight January Loss 


CHEVROLET, FORD 
HAVE INCREASES 


Total of 6,503 Units 


Registered in the 
Six States 


NEW YORK, March 20.—New 

“"“ ear registrations in the six 
New England states for January 

totaled 6,503 units, as aga.nst 

7,776 for the first month of 1929, 
a decrease of 16.3 per cent., but at 
the same time showing an in- 
crease over the preceding month. 

Ford, with a total registration of 
2,166, has a gain of only 3.2 per 
cent.. while Chevrolet, with a com- 
bined until total of 1,111, showed an 
increase of 31.9 per cent. 

New Hampshire and Vermont 
were the only states in New England 
showing an increase over the same 
month in 1929, the former having a 
gain of 54.9 per cent. and the latter 
144 per cent. Ford made big gains 
in both these states, having an in- 
crease of 563 per cent. in New 
Hampshire and 86.1 per cent. in 
Vermont; Chevrolet gained 223.1 per 
cent. in New Hampshire and 47.8 
per cent. in Vermont. | 

In Rhode Island Chevrolet's gain 
was 40.9 per cent., while Ford had 
a loss of 1.6 per cent. Chevrolet in 
Connecticut increased its registra- | 
tion 52.2 per cent., while Ford’s in- | 
crease was 64.9 per cent. Chevrolet 
and Ford had gains in Maine. the 
former 65 per cent. and the latter 

per cent. In Massachusetts 
Ford's loss was 9.5 per cent., while 
Chevrolet's increase was 16.5 per 
cent. | 

Erskine made substantial gains 
in New England, as did Lincoln. | 
Marmon, Peerless, Pierce-Arrow and | 
Pontiac. Many of the other makes | 
which showed losses in the com- | 
bined New England tabulations are 
shown to have made substantial 
gains in several of the six states 
pm make up this geographical sec- | 

on. | 
The compilations for New England 
showing 1930 and 1929 comparisons | 
oo percentage gain or loss fol- 
ow :— 


NEW ENGLAND 
1930 1929 Gain! 
3 622 (tt. 
391 
62 
842 


253 


Auburn 

Black Hawk 
 )o ea 
Cadillac 
Chevrolet 
Chrysler ..... 


*20. 


wwe: 


140 
395 
56 
29 
2.099 
828 
2 60 
Gardner 6 
Graham 146 
Hudson Kee 213 
Hupmobile ....... 135 
Jordan . is 4 
La Salle . j 101 
Lincoln . 
Marmon 
Marquette 
Nash 53 .§ 
Oakland 4] 
Oldsmobile : | 
3 6 6505’ 39.4 | 
Peerless ; | 
Pierce-Arrow .... .9| 
Plymouth “ot 
Pontiac 4} 
Reo ‘30.0 | 


| 


ww 
CNWONM-1FWONNU-IN YS: 


Willys 
Willys-Knight 
Windsor ¥ 
Miscellaneous . 


Totals 6,503 7, *16.3/ 


| Buick 


The registrations for the individ- 
ual New England states in January, 
as compared with the same month | 
in 1929. showing percentage gain or | 
loss, follow: 

NEW HAMPSHIRE 


Pctg. 

Gain 
1929 or Loss 
100 
223.1 
50 
100 
*33.3 | 
100 
ee | 
*55.5 | 
56.3 | 
*50 


1930 
Buick .. 
Chevrolet 
Chrysler 
De Soto ... 
Dodge 
BOUPONE ..ccccce 
Erskine 


ae 
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| Hnason 


| Marmon 


Gardner Six Front Drive Sedan 

















THE EXTREME LOWNESS of the new Gardner front wheel drive six, built by the Gardner Motor Com- 


pany, Inc., St. Louis, Mo., is clearly shown in the thre:-quarter view above. 
beside the car can easily look over the top of it 


Oldsmobile 
Plymouth 
Pontiac 

Reo 

Studebaker .... 
Willys-Knight . 
Miscellaneous. . 


' MASSACHUSETTS 


1930 
An. .......5 
Blackhawk ..... 
Buick 
Cadillac 
Chevrolet 
Chrysler 


Durant 


| Erskine 


Essex 


. ~ Gaaeer 1,431 


Franklin 


| Gardner 


Graham 
Hudson nase 
Hupmobile ..... 
Jordan 


| La Salle 


Lincoln 
Marmon aac 
Marquette .... 
Nash 

Oakland oes 
Oldsmobile ..... 
Packard 


| Peerless 


Pierce-Arrow 
Plymouth 
Pontiac 

Reo 

Studebaker .... 
Viking 
Whippet 
Willys i a 
Willys-Knight . 42 
Windsor ; 3 
Miscellaneous.. . 3 


12 
82 


227 


34 


538 
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VERMONT 


Auburn 


—_ 


Cadillac 
Chevrolet 
Chrysler 
De Soto 
Dodge 
Durant 


e5 
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Hupmobile st shes 


Marquette 

Nash 

GCaniand ...<... 
Oldsmobile 
Packard oe 
Plymouth ...... 
Pontiac 


_ 


_ 


1 


4 


23 


a 


a 
NOOCrNW RU. - 


*50 
200 
549 


Pctg. 
Gain 


1929 or Loss 
21 


fn 


* 4 
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Pctg. 
Gain 


1930 1929 or Loss 
1 ” 


*16.6 
+50 


Studebaker .... 2 
Whippet 23 
Willys 1 as 
Willys-Knight . 2 
Miscellaneous... .. 4 


194 


Auburn 

Buick 
Chevrolet ...... 
| Chrysler 

Cord 





PE shausscnds 
Durant 
| Erskine 
Essex 
} Ford 
bi. eae 
Graham 
Hudson oe 
| Hupmobile ..... 
| La Salle 
Marquette 
Nash .. 
Oakland 
| Oldsmobile 
Packard 
Peerless 
Pierce-Arrow 
Plymouth 
Pontiac 
Reo 


3 a 
NOOARK Ww) 


_ 


Miscellaneous.. . 


Totals. . 


CONNECTICUT 


| 1929 
Auburn 7 
1 Buick .... 

Cadillac 
| Chevrolet 
Chrysler 
| Cord 
| De Soto 
| Dodge 125 
| Durant eta 19 
Erskine ........ 2! 9 
| Essex 
oo ee 
Franklin 
Graham 
TEUGOOM occ neces 
Hupmobile . , 
Oe “ee 
Lincoln 
Marmon 
Marquette 
Nash 
Oakland ; 
Oldsmobile 
Packard 
Peerless 
Pierce-Arrow 
Plymouth 
Pontiac 
Be. Svs 
| Studebaker .... 
Viking 
| Whippet 
| Willys 
| Willys-Knight 


91 
19 
184 
63 


48 


95 


“7 
‘ 


0 
8.3 


144 


Pctg. 
Gain 


or Loss 


7” 


*36.1 


Gain 


or Loss | 


*28.5 
*13.2 


*6 


5 


8.4 


99 
4.4 


33.3 


*3 
3 
17 


5 


Noe D> 


8.3 
0.4 
6.8 
7.7 
1.4 


Oe 
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| city. 


i tin, Inc.., 


i Buick . each 6 
| Cadillac 


|De Soto .. 


An average man standing 
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| Personal Briefs 








New Brunswick, N.J.,March 20.— 


|The New Brunswick Buick Com- 


|pany announces that Elwood E. 
| Waller, Jr., has been appointed 
|manager of the used car depart- 
ment at 122 Paterson St. Mr. Wal- 
ler was formerly salesman for the 
Beldon-Joiner-Cadillac Corporation. 
For seven years he was in business 
for himself as dealer for Willys- 
Overland products. 


Oswego, March 20.—wWilbur E. 
Jordan, president of the 
| Motor Car Company, Chrysler and 
|Plymouth dealer of this city, 





rthern Africa. 
Our, drove a 77 


of Europe and 
| Mr. Jordan, on this 


| Chrysler sedan and during the trip | 
}not one adjustment was necessary. 


Ohio, March 
manager of 
Chevrolet Company 
has been elected president of 
the Wooster Automobile Dealers’ 
Association. P. O. Coppock of the 
Coppock Motor Company is vice- 
president and Ray Martin of the 
Ford agency is secretary. 


20.—Scott 
the Gui- 


Wooster, 
Guisinger, 
singer 


Atlanta, Ga., March 20—R. C 
Edwards, who has been connected 
with the commercial end of the 
automobile business in the South for 
the past fifteen years, has just been 


|@ppointéed manager of the commer- | * 


|}cial car department of R. H. Mar- 
local Ford dealership. 


| Miscellaneous. . 2 19 


io | ne © ee By ys 


*Loss 
MAINE 


1930 1929 
Auburn 1 A 
21 


Chevrolet 
Chrysler 


Dodge 
Durant 
Erskine 
Essex 

Ford 
Graham 
Hudson 
Hupmobile 
| Marmon . 
Marquette 
Nash . 
Oakland 
Oldsmobile 
Packard 
Peerless 
Pierce-Arrow 
Plymouth 
Pontiac 
| Studebaker 
Willys 
| Miscellaneous. . . 


PNUWRK KORN OR Re he PUR Re We 


| Totals 


*Loss. 


Jordan | 


re- | 
|}turned from a three months’ tour | 


of this} 


LOUISVILLE SALES 
~~ OF USED CARS UP 


| 


Ratio of Sales to Stock 
On Hand Reported 
Favorable 


LOUISVILLE, Ky., March 20.— 
4 Ratio of used car sales increase 
in February to ratio of used car 
stock increase was quite favorable. 
Used car sales showed a total of 
689, which was 145 more than 
in January and 211 more than in 

February of 1929. 

Used car stocks at 
February were 1.544 cars; an in- 
crease of but seventeen cars over 
January, but 413 cars more were in 
stock on March 1, 1930, than on 
March 1, 1929. The increasing 
stocks. which have steadily increased 
since last September, aren’t so satis- 
factory. but the increase in sales is 
favorable. February sales’ also 
showed an average per car of $243.82, 
as against $235.06 in January, an in- 
crease of $8.76 per car. 

January sales average of $235.06 
were $11.39 per car higher than for 
January, 1929, when the average 
was $223.67. However. February 
sales of $243.92 average were $20.42 
below the average of $264.24 for 
February of last year. 

The January stock of 1,527 cars 
|showed an average value of $293.98, 
| compared with an average of $274.75 
lin January, 1929, an increase of 
$19.23 per car. February stock at 
lan average of $282.08 was but $3.78 
| per car average higher than in Feb- 
|ruary, 1929. February values of 
| used car stocks at $282.08 were $11.90 
| average lower than in January of 
|this year, when the average was 
| $293.98. 
| Progress has been made with used 
|cars over the month except in the 
|matter of reducing total stocks, but 
| the increase in number of used cars 
| was retarded. 
| Figures of Garland Lea, secretary 
of the Louisville Automobile Dealers’ 
Association, are as follows: 

ceneesies” eis 


| Month— No. Cars 


the close of 


Value 
$306,079.15 
323,314.20 
350,233.71 
360,021.86 
348,037.54 
357,815.84 
351,323.62 
354,278.52 
344,077.28 
370,804.92 
400,576.49 
440,518.17 


January $448,891.99 
February ....... 435,520.30 


SALES—USED AUTOMOBILES 
1929 


August 
September 
October 
November 
December 


Month— 
January 
February 

| March 
Avril 


Value 
$103.561.47 
123,928.11 
200,046.20 
232,642.84 
262,020.35 
231,509.55 
216,263.47 
223 993.62 
184,802.69 
158,365.54 
136,678.04 
148,518.36 


$125,760.00 
165,799.98 


P. C. GARTLEY VIEWS 
INDUSTRY WITH OPTIMISM 


Denver, Col., March 20.—The auto- 
mobile business always is the first 
to be affected in any recession of 
| general business—and is always the 
first to recover. This is the opinion 
of Perry C. Gartley, general sales 
manager for Willys-Overland, Inc., 
in the western division. 

All manufacturers are properly 
contrelling their production sched- 
ules, he continued, and as business 
resumes On a normal basis this will 
have the effect of stabilization in 
the large automobile centers of the 
nation, and will likewise have a 
beneficial effect on business as a 
whole. In traveling about the 
country, my view of the entire pic- 
ture discloses no alarming condi- 
tions regarding the automobile or 
any other line of business 


| NESBITT JOINS AUTOCAR 
SALES CO. IN DETROIT 

Detroit, Mich., March 20.—The 
Autocar and Service Company is 
rapidly installing equipment in its 
new plant in this city. Joseph Nes- 
bitt. who has been connected with 
the Packard Motor Car Company 
and the White Company, will be 
service manager. 


No. Cars 
4 


August pe onene ss 
September 
October 
November 
December ....... 


| January 
February 
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Let’s Go! 





N a recent issue of the Automotive Daily News we pub-| 


lished an editorial citing the fact that this year the fac- 
tories were not pushing their dealer organizations to order 
cars in excess of actual demand as this factor appears at the 
present time. We further suggested that some dealers are 
hanging back from ordering what must be a reasonable quota 
for the weeks that lie just ahead, the heaviest selling season. 

This editorial did not please all our dealer readers, 
because some of them wrote us protesting against our argu- 
ment. He can, heaven knows, see the dealer’s point of view. 
He has not always in the past received the consideration to 
which he was entitled. Some factories have made the dealer 
bear the burden created by their own overenthusiasm and 
overoptimism. This condition was wrong and ultimately 
worked to the injury of the factories, to say nothing of 
spreading ruin among dealers. 

Yet we still believe that our editorial stated the present 
situation with absolute fairness to both the divisions of the 
industry involved. 

Manufacturers this spring are working in closer har- 
mony with their dealers than ever before. There is no dis- 
position anywhere to load dealers down with more cars than 
they can sell on a profitable basis. Production figures indi- 
cate this by their drop below the record levels of 1929. 

On the other hand, manufacturers are complaining that 
their dealers are not ordering enough cars te-fill a reasonable 
and conservative sales quota in their territories. 
ers who have written us claim that they are buying cars in 
keeping with demand. ‘ 

Here we have the present situation as it is presented by 
the two divisions of the industry. The dealers want to let 
orders follow actual] demand. The manufacturers want the 
merchants to order in anticipation of a reasonable demand. 

Far be it from us to inject ourselves into a debate of this 
kind. We do know, however, that the present period is the 
one which will determine the status of the automotive year. 


The best selling season of the year will begin within a week | 


or so. 
March, April and May. 
financial panic. There is plenty of money: 
people are able to buy a lot of motor cars. 

At the present time the automotive sales iron is hot. It 
is up to the sales division to strike, and strike hard, during 
the favorable period ahead. 

Dealers who are not stacked with an adequate supply of 
models to meet the coming demand are going to lose a lot of 
sales. In the spring buyers want immediate delivery. Sales 
lost now may go to another dealer or they may be lost alto- 
gether. This is the time to intensify selling effort all down 
the line. By the same token there must be an adequate stock 
of models on hand to supply the demand and close the sale. 

On the other side of the picture, the factories must have 
a reasonable basis of commitments on hand upon which to 
base schedules. They must be able to buy materials, to hire 
labor and lift production to meet a reasonable anticipation of 
demand from dealers. 

It cannot be too strongly emphasized that this is not 
the time for recrimination and squabbling. Every branch 
of the industry has got to pitch in and give 100 per cent. 
effort. We can make this spring selling season the key- 
stone of a satisfactory automotive year. Given a reason- 
ably decent showing in sales during March, April and 
May, and automotive progress during the rest of the year 
will follow the development of general business. If we 
allow spring sales to fall off to a serious extent, the year 
as a whole is going to be unsatisfactory. 


More even than in the past the dealer holds the key to 


Dealers’ should sell most intensively during late 
The country is not flattened out in a 
The American 


the situation. Sales may come a little harder this year, BUT | 


THEY CAN BE MADE. 
Let’s step on the gas and for the next three months hold 
that old accelerator down against the floor boards. Let’s go! 


Our read-, 


|I* 


|ing, technical or in the field of general automotive 
We shall be glad to have our readers 
l|ask us any questions pertaining to the automotive 


| information. 


| field. 


In some instances readers may desire information 


FORDSON PRODUCTION 


| QUESTION: Are any Fordson 
|tractors being built at the Ford 
|plant in Dearborn or elsewhere? 
| Also, can you tell me about what is 
the yearly production of these 
Fordsons both in this country and 
abroad? G. H. J., Fargo, N. D. 

| ANSWER: No Fordson tractors 
|are being manufactured in the 
| United States. Ford stopped pro- 
duction of these tractors in the 
| United States some two years ago. 
The tractor plant is now located in 
Ireland and it is claimed that the 


about 40,000 of the units. 
ALLEGHANY METAL 


enough to tell me what Alleghany 
metal is? 
plating or other plate? 

D. E. I., Portland, Me. 





QUESTION: Will you be kind! - 


Is it a form of chromium | 





Ask Us to Tell You— 


THIS service department, The Automotive Daily 
News is actuated by the desire to help readers 
| solve their problems, whether these are merchandis- 


reply, we would 


and Equipment Company, N. Pitcher 
Street, Kalamazoo, Mich.; Bear 
Manufacturing Company, 22d Street 
and 5th Avenue, Rock Island, IIl.; 
Canedy-Otto Manufacturing Com- 
pany, Main Street and East End 


Avenue, Chicago Heights, Ill.; J. F. | 


83 Southern Artery, Dor- | 


Dunby, 
chester, Mass., 
Myers Company, 
| Jackson, Mich.; 
turing Company, 221 
| Baltimore, Md.; 
|} ganization, 3-158 General Motors 
| Building, Detroit, Mich.; Magic 
| Products Company, Warsaw, Ind.; 


Hinckley- 
Water St., 


“Ideal”; 
701 


|Manley Manufacturing Company, | 
production there this year will be | Bridgeport, Conn.; Marvel Products| F. E. Knickerbocker, Greene; Cen- 
| tral Garage, N. So. Berlin; George 


Company, 4227 Lorain Ave., Cleve- 
|land, O., “Toe-In”; 
motive Equipment Company, 
Union Oil 


305 


al.; Weaver Manufacturing Com- 
2477-79 S. 9th St., Springfield, 


| pany, 
Til. 
SUPERCHARGER 

| QUESTION: We desire to buy a 


Hubco Manufac- | 
N. Gay St., | 
Kent-Moore_ Or- | 


Runtru Auto- | 


Building, Los | r Alb 
| tors, Inc., any. 





which will require an expenditure of money to secure, 
and in such cases we shall be glad to get the desired 
data at the least posible cost, or shall inform our 
readers where they may obtain it most economically 
and expeditiously. 

In cases where the reader desires an immediate 


suggest he inclose a self-addressed 


and stamped envelope. 


|lieve that they would be able to 


supply you with information re- 
garding air-pressure development by 
an average supercharger at various 
speeds. 


New Dealers 
Appointed 


NEW YORK 
Studebaker—Olin D. Finch, Afton; 











W. Fox, Cobleskill; Leonard N. 
Rhodes, Jamestown. 


Gardner—Hillman-Whitmarsh Mo- 


Pierce-Arrow—Fred D. Rice, 


| Wellsville. 


Nash—Strohm & Hecox Motors, 7 
| Montezuma St., Lyons; Nash Con- 


| ANSWER: Alleghany is the name | reasonably priced new or used super- | Course Corporation, New York city; 


| gi 
Germany which is bright all the 
way through. The metal is an iron 


base in combination with chromium, 


| nickel and other obscure alloys. 


It is rust-proof and does not cor- 
tode from weather or other agents. 


FORD MODEL T'S 


QUESTION: Are there any fig- 
lures available as to the number of 
Model T Fords still on the road in 
{the U. S. A.? We would appreciate 
your giving us this figure or telling 
us where we can get same. 
READER, Paterson, N. J. 
ANSWER: By going back a little 
w 
|curate estimate of the number of 
| Model T’s still in operation. On 
| July 1, 1928, there were 17,222,000 
| Model T’s registered throughout the 
country. On July 1, 1929, there 
were 6,061,000 of these cars on the 
registration lists. During the year 
approximately 1,160,000 Model T’s 
| had gone to the junk heap. As we 
|get further and further away from 
the date of manufacture of the 
Model T we naturally must expect 
to find a greater proportion going 
out of service. In the very nearly 
|/nine months since July 1, 1929, it is 
| reasonable to think that at least a 
| million Model T’s have gone out of 
|} service. If we say that today there 
|}are about 5,000,000 of these cars in 
| operation, we shall be very close to 
|the actual figure. By July 1, 1930, 
|} the number in service will probably 
j}have sunk to somewhere between 
fot million and four million and a 
a 


WHEEL-ALIGNING TOOLS 


addresses of firms which 


mying? These tools may be called 
lining-up tools. 


of the automobile on this machine, 
start the machine and to register 
the thrust of the wheels, by which 
you can tell what is needed. 
| CRUTCHFIELD MOTOR CO 
Orangeburg S. C. 
ANSWER: May we submit the 
following list of companies manu- 
facturing wheel-aligning equipment: 
Accurometer Manufacturing Com- 
pany, Sidney, N. Y.; Allen Electric 


| COMING EVENTS 


MARCH 


Automobile 











16-30—Nice, France. 
tion 

17-22—Wilson, N. C. 

22—Rockford, II. 


exhibi- 


Automobile Show 

Automobile Show. 

Ind. Automobile Show. 
City, Ind. Automobile 


—Muncie, 
20-22—Michigan 
Show 
20-°?2—Gary. Ind. Automobile Show 
24-29—Lincoln Neb. Automobile Show. 
| 27-29—Elkins, W. Va. Automobile Show 


APRIL 


5——-New York-American Society of Me- 
chanical Engineers. Fiftieth anni- 
versary celebration. 
7-12—Asbury Park, N. 
Show 
8- 9—Detreit, Mich.—Society of Automo- 
tive Engineers. 
| at Book-Cadillac Hotel. 
| 


J.—Automobile 


12-27—Milan, Italy. 

| Automobile Show. 

| 24-25—Cleveland, 0. Nationa! 

| Association meeting. 

| 28-May 3—Henderson, N. C. 
Show. 


MAY 
| 25-29—French Lick Springs, Ind. 
! 


Petroleum 


Automobile 


Society 
of Automotive Engineers’ summer 
meeting. 


| $0—Indianapolis, Ind. Automobile Race. 


Acronautic meeting | 


e can give you a reasonably ac- | 


Italian Internationa) | 


| will advise us where we may pur- 
chase same. 
We would like to know the air 


It| pressure developed by an average 
is not a plate of any kind, but has| supercharger at 
the same color all the way through. | 1,000 and 1,500 r. 


p. m. 
GREEVER’S GARAGE, 
Bluefield, W. Va. 


ANSWER: In answer to your let- 
| ter of March 14, asking for a list of 
companies manufacturing 
| chargers, may we submit the follow- 
ing: 


j}nectady, N. Y 


P. T. Manufacturing Company, | 


1192 Mount 
| Mich. 


Ellicott Ave., Detroit, 


Racine, Wis. 
The General Electric Company at 
this time produces perhaps a most 





QUESTION: Can you give us the | 
make | 
special machines for testing auto- | 
mobile front wheels to stop shim- | 


1ing- _ What we have in| ¥f 
mind is an outfit driven by an elec- | 
tric motor to drive the front wheels | 


Everyone interested in automobile: 
and aircraft should read this booklet 
on Tru-Lay Preformed Wire 
and Tru-Loc Fittings . . 
improvements in wire rope that have 
revolutionized 


TRU-LAY 
i Preformed 
} CABLE 


cable 


AMERICAN CABLE COMPANY 
An Associate Company of the America: 
3-111 General Motors Building 


Executive Offices: 
Building, 220 Park Avenue 


intervals of 500, | 


super~ | Bechtle 


Loll & Schultz, Great Bend. 
General Electric Company, Sche- | 


P. J. F. Battenburg, 415 Lake Ave., | 


ven a metal alloy perfected in|charger and will be pleased if you | Nash Breckley Motors, Inc., Rome; 


| Canastota Nash Company, Canas- 
tota; Frederick Wolfsberger, Mace- 


don. 


NORTH CAROLINA 
Studebaker (distributor)—Stand- 
ard Garage and Sales Company, 
Asheville. 
Nash—Troy Motors, Inc., Troy. 


NORTH DAKOTA 


Nash—H. C. Hoffman. Cogswell; 
Motor Company, Drake; 


OHIO 
Gardner — Clarence 
Company, Akron. 
Pierce-Atrow—Lincolnway Garage, 
| Calion; Waltz S. S. Co., Medina. 
| Nash—Cernter Garage, Peninsula; 
| The Kemp Company, Hamilton. 
Studebaker — Rothgery Sales 
Company, Grafton; Miller Garage, 


Kline Motor 


practical supercharger, and we be-' Pomeroy. 








Rope 
- 2 basic 


the application of 


to these induStries. 


Incorporated 
Chain Company, Inc. 


Detroit, Michigan 


New York Central 
N 


New York, y 
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| Who 


Automotive Baily News 


Manufacturing Executives, 
Motor Car » Truck Merchants, 


~ Jobbers of 


bee in authority in all branches of 
the industry read this publication’ 
daily. They do so because it gives them 
news, registration figures, opinions, sur- 
veys and other vital business information 
before they can obtain it elsewhere. 


Such men hold the purse strings in their 
respective organizations. If you want to 
sell goods, you need the influence of 
these men. The wholesaler and retailer 
of vehicles who reads Automotive Daily 
News is the man who is the Final 
Authority in the sale of shop equipment, 
parts, accessories. 


In the factory, the sales-manager, presi- 
dent, vice-president and other officials 
are needed in the final decision on orig- 
inal equipment. 








Subscription 


$12 


Per Year 





f SHOP EQUIPMENT 
; REPLACEMENT PARTS 


| ACCESSORIES 


6 are executive head of a jobbing estab- 
lishment, the man who reads Auto- 
motive Daily News, is the one who 
makes important decisions on the pur- 
chase of large quantities of new mer- 
chandise. 


You cannot tell your sales story too fre- 
quently to these men of authority. In 
Automotive Daily News you can do it 
every day, and make these men always 
mindful of the merits of your product. 
But your advertising in this publication 
dees considerably more—it reaches an 
average of over 6.4 persons per copy— 
over 70,000 readers daily. Such influence 
makes sales, and the only reason for 
doing any advertising is to make more 
sales. 


During 1930 this publication will distribute over 
500,000 copies in ADDITION to its regular net paid 


circulation. 


There is no extra charge for this bonus. 
Write for folder giving dates of extra distributions. 


Special Factory Issue April 19th 
Automotive B aily News 


GRAYBAR BUILDING, NEW YORK CITY, 


Reads. 


MEMBER A. B.€, 


H. A. TARANTOUS, Bus. Mgr. 


CHICAGO OFFICE 
Willard R. Cotton, Mer. 
333 No. Michigan Ave. 

Chicago, Ill. 


PACIFIC COAST 
Blanchard, Nichols & Coleman 
Am. Nat. Bank Building 
San Francisco, Cal. 


BOSTON OFFICE 
Metz B. Hayes, Mer. 
Little Building 
Boston, Mass. 
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J. Edward Schipper, Mer. 
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Fisher Building 
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Paint 


GORMAN OF REO 
DEALERSHIP AT 
ATLANTA KNOWS 


Finds Salesmen Like 
‘“‘New”’ Arrivals 


And Sell "Em 


HAT do you do when it 
seems impossible to 
“move” a used car? 

Here’s what F. E. Gorman, man- 
ager of the used car department 
for the Atlanta Reo Company, At- 
lanta, Ga., does—and it works, too. 

He rolls the car out the back door, 
has it painted another color, and 
sends it in at the front door! 
Whereupon, the salesmen, treating 
it as a new arrival, get busy an 
sell it! 

“Lots of times,” says Mr. Gorman, 
“your cars do not sell because the 
salesmen have seen them so muc 
they have lost interest in them. It 
isn’t always that the public does 
not want a car—it is more often 
that the salesman will not try hard 
enough to sell it. 

“In such cases, a new coat of 
paint is justified—and pays a good 
return on the investment.” 

Any car, says Mr. Gorman, that is 
worth $200 is also worth a good coat 


of paint. But don’t make the mis- 
take of painting it as soon as it 
comes in. Interest always centers 


in the new, and when it has just 
arrived you can depend on the sales 
force to work on it. 

Wait until the car has been on 
the floor for sixty days, then a coat 
of paint will pay a real dividend. 

> . * 
HERES another rule that Mr. 
Gorman follows in his business. 

“When you buy a car or trade in 
one, be sure,” says he, “to allow 10 
per cent. for depreciation. 

“Then determine to sell that car 
within sixty days. If it has not been 
sold in that time, lower the price $5 
or $10, and keep lowering it there- 
after at intervals of a week or ten 


ays. 
“If at the end of another sixty 
days it has not been sold, auction it. 
“You Know, there’s a sort 
psychology about an auction sale. 





Cumulative New Commercial Car Registration Table, F eb., 1930 


Returns for today: Delaware and Wisconsin 
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Oshkosh 


ychology SellsUsed Cars 





| When people get to bidding for a| 


|car, they aren’t apt to figure its 
value very closely. And many a 
|} car that we could have sold to the 
| junk man for $25 has been disposed 
| of at auction for $75 or $100. 
| “We don’t patronize the junkman 
any more—we patronize the auc- 
> tioneer. 
| “And we find that this one point 
| alone has saved us hundreds of dol- 
lars annually in losses sustained in 
the business of trading used cars. 
Here, as in every other line of busi- 
ness, a2 penny saved is a penny 
earned. 

“And it has enabled us to. offer 
our used cars at a closer margin 


of profit than some of our contem- | 


poraries have been able to offer the 
buying pubiic.” 
* * > 

THE good used-car man, says Mr. 

German, is the good horse 
trader of former days. And he 
knews whereof he speaks. For he 
was raised on an Alabama farm, 
and his father was noted as a 
breeder—and a _ trader—of fine 
horses. 
has come into the used-car business 
naturally. ‘ 

“Trading a car,” says he, “is just 
exactly like trading a horse. No 
matter how careful or how shrewd 
you are, you are just naturally go- 
ing to get stung occasionally. 

“Of course one has to stand a loss 
on a car occasionally. The only 
question is, How can the used car 
manager best recoup the occasional 


losses he sustains? 
“And the answer is, Through 
being ultra-conservative on what 


what you offer for a car—and 
scrupulously honest in the value you 
offer a customer in a car. Tell your 
customers they can go up automo- 
bile row, doubtless, and get $150 
more for their car. But—and here’s 
| the point—when they get a new car, 
| they'll pay that $150 in a higher 
price. 

“It doesn’t mean a thing—and the 
sensible customer will realize it. 

a2 id * 
“THE most notable change that 
Mas come over the used-car 
industry in the ten years I have 
been connected with it has been the 
tendency toward fairer dealing with 
the public. 

“When I began to sell used cars, 
ten years ago, the dealer took as his 
motto ‘Caveat emptor’—let the buyer 
beware. And the buyer did beware. 
He ‘bewared’ so much, I might add, 
|that it was next to impossible to 
sell him a used car at all! 

“Now, as I see it, the sale of used 
cars is the key to present selling. 





Craftsmanship 
in Wisconsin 
Axles is focused on just 
one thing — maximum 
trouble-free service; 
on any road, under any 
load. 


WISCONSIN AXLE CO. 


Wisconsin 


It might be said that he | 


If a man cannot trade in his car, he 
| is not going to buy a new one. If 
a dealer cannot sell his used cars, he 
| cannot take them in trade. So the 
clearance of used cars determines 
the whole movement. And the 
| honest treatment of customers is 
the only way in which used cars can 
| be moved. 
| “Fortunately, there is a steadily 
|increasing percentage of used car 
| dealers who realize this. But much 
| Still remains to be done in the used 
| car field. 

“For one thing, there is still too 
much of a tendency to rent a cheap 
location and put the used cars in it. 

| “There the cars go unshined and 
| the floor goes unwashed! Too often, 
|I might say, salesmen go unkempt! 
| The buyer does not like even to go 
|into such establishments, and cer- 
tainly he does not like to take his 
| wife into one of them! 
| “Then the companies wonder why 
| it is that they cannot sell used cars 
|; to any one but the old junk man. 
“It just won’t do. 
| * > * 
| 66 E insist that our used car de- 
partment be just as attractive 
—and just as clean—as that for the 
new cars. 
| “And here’s another point: In too 
many used car establishments the 
|salesmen wait in the rear of the 
room for a customer to come up and 
{introduce himself. We train all of 
|}our salesmen to wait at the front 
lof the establishment—and to beat 
|every one who comes in to the in- 
troductions. 
| “The sale of used cars is an im- 
portant factor in the automobile 
; industry, and it is worth the most 
| serious attention of every dealer.” 
j > > 
} R. GORMAN believes that the 
most important development in 
the future will be the breaking up 
of cars that should be on the scrap 
heap. And his suggestion to insure 
the success of such a movement is 
an interesting one. 

“I believe,” says he, “that the 
local association should maintain 
an inspector to pass on used cars. 

“When he decided that a car 
ought to be junked—or when the 
dealer himsélf marks it for junk- 
ing—he should inspect every used 
car department and see to it that 
| the car is broken up. 
| “The present system of allowing 
|}a used car to run as long as it will 

hold together is detrimental to the 

industry—and becoming more _ so 
each day. Not to mention the fact 
that such cars are generally a men- 
| ace to life and limb on the highways 
|of our country. It should be abol- 
| ished, and the worn-out car junked, 
just as is the worn-out locomotive. 

“And when a car is junked, it 
| Should not be stripped of its copper 
}and aluminum and left to disfigure 
| the roadside, or become an eyesore 
in some city junk yard, either. 

“It should be broken up—cut up 
with an acctylene torch—and sent 
to be remeiied at the foundry.” 

At any rate Mr. Gorman 
the used car business 
likes it. 

And he is making a success of it 
because he realizes the importance 
of the used car department in the 
present scheme of the automotive 
| industries. 


FRANK J. MARTIN JOINS 
AMERICAN AUTO-FELT CO. 
Grand Rapids, Mich., March 20.— 
Frank J. Martin has been appointed 
vice-president and sales manager of 
the American Auto-Felt Corporation 
of this city. Martin will have offi- 
ces at Detroit, Mich. 


| 
| 





because he 





is in} 


Company, Inc., Hudson and 


phia. The company maintains 


were selected. 

The feature, arranged for Sat- 
urday, March 8, from 10 a. m. till | 
10 p. m., of “Essex Challenger | 
Week,” had for its high light | 
“Free Rides for the Public in | 
Fresh Air Taxis.” A group of used | 
cars, “checked and double checked” | 
fer good condition, were reduced 
in price for the day and evening 
only, $100 in price. 

An advance advertisement was! 
placed for one day only in an eve-| 
ning paper, a window card in the} 
company’s salesroom announced the 
feature and a number of boys were | 
sent out as a street crew to dis- 
tribute red hanabills, printed on} 
substantial paper, telling about the| 
event. The handbills, which listed | 
the group of used cars with their! 
reduced prices, read at the top: | 

SATURDAY, MARCH 8 

RIDE FREE } 

Stop a Fresh Air taxi. Call Amos, | 

and he will drive you where you) 

want to go—three mile radius. Why 
lug those bundles? 


ESSEX CHALLENGER WEEK 
Conducted by 
GEHRIS MOTOR COMPANY 

(Home of the Red Tire Cover) 
VISIT | 

Our Open-Air Used-Car Market, 

68th and Market Streets. 

Bring your old car and title with 
you—it may do for a down payment. 
Remember, these prices are only 
about one-half what same ears will | 
bring in April, when thousands are | 
looking for good used cars. | 
Every car over $150 carries ninety- | 
day battery guarantee and thirty- | 
day motor guarantee. | 
DON’T MISS THIS OPPORTUN- | 
ITY! LOW DOWN PAYMENTS— 
$20 WILL DO IN-MOST CASES | 





LOUISVILLE A. D. A. ELECTS | 
PRINCE WELLS FOR 26TH TERM | 

Louisville, Ky., March 20.—The | 
Louisville Automobile Dealers’ As- | 
sociation at its annual meeting | 
| re-elected Prince Wells, Louisville 
|Nash_ distributor and dealer, as 
| president, a post he has held eince 
the formation of the organization 
in 1904. Other officers are Clif- 
ford Bowman of the Hite D. 
Bowman Company, vice-president; 
Turner A. Summers of the Summers | 
Herrmann Company, second vice- 
| president, and Garland Lea, full- 
time  secretary-treasurer, all re- 
| elected. Directors were also elected. 
| The meeting was held at the as-| 





| sociation warehouse office, 419 Fin-| 


}zer St., where it warehouses cars. 
| Reports showed that the warehouse | 
| Was operated profitably over the | 
| year; that the 1930 automobile show | 
| was a financial and general suc- | 
cess, and that the organization is 
in excellent condition. 





Free ‘Fresh Air Taxi’ Rides 
Help to Sell Used Cars, 
Boost Prospect List 


By K. H. LANSING 
ERE is a little stunt, effective for a single day and 
evening, that sold eight used cars for the Gehris Motor 


Essex dealer, in Millbourne, 


between the 63d and 69th Street elevated stations, Philadel- 


a used car market at 68th and 


Market Streets, and it was from this group that the cars sold 


o®— 


—TWENTY MONTHS TO PAY 
BALANCE, 

Ten cars in a diversity of models 
were chosen as the “fresh air taxis” 
to operate in the three-mile radius, 
cruising about the streets bearing 
large labels announcing their pur- 
pose of giving free rides to any 
hailing them. “Amos,” by the way, 
was any one of the ten drivers, all 
of whom reported at headquarters 
on + number of passengers gath- 
ered. 

The stunt appealed, especially to 
shoppers with bundles, and the nov- 
elty of the feature gave the plan 
the desired publicity, causing a lot 
of surprised and favorable comment. 
The ten cars averaged eighteen pas- 
sengers each for the day and eve- 
ning, giving 180 persons a free ride. 

While eight of the selected un- 
derpriced used cars were sold, the 


salesmen secured a large number 


of promising prospects. 
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Automotive Materials 
Discussed by A.S. T. M. 


D 


for Testing Materials at the 
terday are presented herewith 


ETROIT, March 20.—Abstracts of various paper pres- 
ented at the annual meting of the American Society 


Book-Cadillac Hotel her yes- 


The meeting, which was largely attended, devoted much 
time to discussions of materials used in automotive manu-| grade D. C. instrument with a sub- 
facture and maintenance. Abstracts of other papers pres- 
ented at the meeting have appeared in the two preceding self-contained and independent of | 
issues of Automotive Daily News. 


THE SIGNIFICANCE 
FOR MOTOR FUELS 


By R. E. Wilson 
Head, Development and Patent De- 
partment Standard Oil Company 
(Indiana) 

This paper discusses the signifi- | 
cance of the various tests for mo- 
tor fuels, particularly in the light 
of extensive research along these | 
lines during the past few years by 
the ‘oil company and automobile 
company laboratories and _ the} 
Bureau of Standards. 

While the general public still 
seems to assume the principal dif- | 
ference between different grades of 
gasoline is in mileage, actually the | 
differences in the mileage obtain- 
able on the best and the poorest | 
commercial gasolines of today are 
small compared with the differences | 
in performance and possible in-| 
any to the engine and fuel induc- | 
jon system. 

Volatility is the most important | 
single property of a motor fuel. | 
Recent research has demonstrated | 
that the 10 per cent. point on the | 
A. S. T. M. distillation curve is the | 
best measure of the ease of start- | 
ing in cold weather and of the! 
danger of gas lock, while the 90 
per cent. point is the best measure 
of the ease of uniform distribution 
and lack of crank case dilution in 
an engine after it has warmed up. 
Other intermediate points are of 
some importance in determining 
the ease of acceleration, especially 
while the engine is being warmed 
up, but in general proper limits on 
the 10 per cent. point, 50 per cent. 

int and 90 per cent. point of a 
uel will insure good performance 
under all conditions so far as fuel 
volatility is concerned. 

Anti-knock quality is the next most | 
important property of a _ gasoline! 
from the standpoint of performance. 
Actual engines tests under carefully 
controlled conditions are as yet the 
only reliable measure of anti-knock | 
value. 

Sulfur content, gum content 
freedom from corrosive substances 
are each of importance in deter- 
mining whether a gasoline can be 
used steadily without corroding or 
clogging the fuel induction system 
or the engine. 

Other properties of gasoline have 
little or no influence in affecting 
the performance of a fuel, 





and 


motor 
except that variations in viscosity 
or gravity may necessitate the re- 
adjustment of the carburetor to 
give the best results. 

High volatility and anti-knock 
properties, and low sulphur and gum 
content all cost money to obtain, 
and frequently by proper design the 
automotive engineer can decrease 
the need for too rigid specifications 
on all these points. Specific ex- 
amples are given. 


EVOLUTION IN AUTOMOBILE 
FINISHES 
By M. J. Callahan 
Chemical Superintendent, Chemical 
Products Division E. I. du Pont 
de Nemours & Co. 


The changes that have been made 
in automobile finishes during the 
past decade have savored more of 
revolution than of evolution. All 
within the brief space of ten years, 
the basic ingredient of body finishes 
has been changed to one of radically 
different chemical nature, entirely 
new chemical substances have been 
synthesized for use in these finishes, 
and an altogether different tech- 
nique of application has developed, 
resulting in great economies to the 
automotive manufacturer, chiefly in 
time, in labor and in plant space. 

Because they can be applied more 
advantageously and because they 
set and dry quickly, the new fin- 
ishes have favorably influenced body 
design by making it possible to} 
finish one kind of body about as | 
economically as another. Perhaps 
most important of all, the new ma- 
terials have given the car owner 
@ more beautiful finish, as well as 
@® more durable one, and at a re- 
duced cost. 

Fender finishes and wundercoats 
for body finishes are alse discussed. 





OF TESTSY ~— 


| tn mentioning the probable 
| evolution of automobile finishes, it 


;}on some other type of colloid. 
|}an economic advantage can be ob- 


further 


is predicted that improvements in 


| materials for finishing fenders will 
| likely result shortly. 


Although the 
present lacouer finish for automo- 
bile bodies appears to be thoroughly 
practical, it may be that the im- 
mense amount of intensive research 
now being done in the field of syn- 
thetic colloids will result at some 
future time in a product having 


| properties equivalent to present-day 


cellulose nitrate lacquers, but based 


tained thereby, such ‘a substitution 
will occur. 
ADVANCES IN RUBBER FOR 
AUTOMOTIVE USE 
By WALTER C. KEYS 
Chief Engincer, Automotive De- 
velopment Department, U. S. 
Rubber Company 
Vulcanized rubber is unique among 
materials of construction. It re- 
sembles a liquid in that it is almost 
non-compressible. It resembles a 


gas in that work done on it is con- 


verted partly into heat. 


Although rubber has been used 
for automobile tires from the begin- 
ning, the automotive industry has 
only recently really “discovered” 
rubber as a_ structural material. 
Sixty-five specific uses to which 
rubber is now being applied in mo- 
tor vehicles are enumerated in this 
paper. These include parts for ab- 
sorbing and dampening vibration, 
for deadening noise, for eliminating 
metallic joints or protecting them, 
for electrical insulation, for protect- 
ing parts against wear, and the like. 

Rubber is now being vulcanized to 
other materials, such as metals and 


| wood, and rubber latex is being used 


for impregnating porous materials, 
such as paper. An insulation rub- 
ber that will not tarnish silver, and 


|a pile carpet made by attaching the 


fibers to the backing fabric with 


| rubber are interesting new develop- 
;}ments in the application of rubber 


to the motor Car. 

Mucn is still being learned about 
the physical properties of rubber. 
Rapid advances are accordingly 
being made in the application of 
rubber to new services, and it is to 
be expected that the usefulness of 
rubber to the motor car will still 
continue to be largely extended. 
RECENT PROGRESS IN TEST 
FOR AUTOMOBILE MATERIALS 


By H. F. MOORE 
Research Professor of Engineering 
Materials, University of Illinois 
Prof. Moore’s paper is written 
from the viewpoint of an “outside” 
observer. It gives his impressions 
of the present tendencies and the 


future promise of general methods 
or “styles” of testing automotive 
materials. 

Three kinds of structural damage 
are mentioned. These are, first, 


}elastic failure, such as the bending 


of a front axle; second, flow or 
“creep,” such as the slow distortion 
of a valve spring; third, fracture or 
actual breakage. Tests for deter- 
mining how well any given mate 
rial or part will resist damage of 
each of the three kinds named are 
discussed. 

It is suggested that non-destruc- 
tive tests which would detect the 
very first stages of structural dam- 
age would be a great boon to the 
science of materials. Automotive 


engineers are cited as having been | 


pioneers in applying one such non- 

destructive test to finished parts, 

namely, the Brinell hardness test. 
Mention is made of the disastrous 


|effect upon materials of the simul- 
| taneous 
| oft-repeated 


action of corrosion and 
stress. The impor- 
tance of thinking, not only of test- 
ing technique but also of whet the 
results of any given test really 
mean in terms of service, em- 
phasized. 


is 


If | 


JEWELL ELECTRIC ADDS| 
NEW RESISTANCE _ 
WITH BATTERY 


A new resistance meter with self- 
contained battery and convenient 
adjustment for variations in the 
battery potential is announced by 
the Jewell Electrical Instrument 
Company, Chicago, Il. 

The Jewell Pattern 41 Ohmmeter, 
}as it is called, consists of a high- 





| base carrying a three-cell battery. 
| The instrument is therefore entirely 
|external voltage supply and is far 
| more convenient than portable 
| bridges which occupy space 
}and weigh more. 

The current drawn from the bat- 
tery in the base of the instrument 
jis very low—less than 15 milliam- 
|peres when the instrument reads 
| 5,000 ohms, and still lower in higher 
| resistance instruments. With ordi- 
nary use the battery will last sev- 
;}eral months and may be conven- | 
liently revlaced. } 
| A knurled knob which can be seen 
jat the bottom of the illustration 
/provides adjustment through a mag- 
netic shunt for battery variations. 
To insure accuracy, the binding 
|posts are short circuited before us- | 
ing, the test button pressed, and the 
|pointer adjusted to the top of the} 
ee 


| 


more 





scale over a red line. This corrects 
the instrument to the exact battery 
voltage available, and any resistance | 
placed across the binding posts is| 
accurately indicated in ohms direct | 
on the scale. This convenient cor- | 


only a big time saver, but it is a big | 
help in maintaining accuracy. | 
This instrument is ideal for check- 





ing the various resistors in 
power pack of the modern radio 
set. Its very sturdy construction | 
enables it to withstand 
'ships encountered by transportation 
| from place to place. 

: 


PERFECT CIRCLE ADDS TO 
EQUIPMENT OF TESTING 
| LABORATORY 


| 
| 
| 
| 
| JN order that all types of automo- | 
tive engines may be tested, the 
| Perfect Circle Company, Hagers- 
; town, Ind., has just installed a new | 
| 250-horsepower electric dynometer. | 
| This is the fourth dynometer to be | 
|added to its laboratory and gives) 
lthe company an aggregate of 445 | 
| horsepower. The 250-horsepower | 
junit will be used for heavy duty | 
testing, such as struck, automobile | 
and aviation engines. The 150-| 
| horsepower unit is used for automo- 
| bile engines, the 30-horsepower for 
| wear testing in automobile engines 
land the 15-horsepower for single | 
| cylinder research work. | 
| “In this complete laboratory al- 
most continuous operation of test- 
jing apparatus is maintained. In 
| 1929 the total number of hours of 
| operation was 7,448 out of a possible | 
| total of 7,760. The amount of gaso- 
| line used was 12,340 gallons. 
| This laboratory is conducted solely | 
|for the purpose of testing piston | 
| ring equipment, which is supplied to | 
| practically 80 per cent. of the auto- | 
| mobile car manufacturers. 


PENN YAN BOAT CO. 
HAS $1,500,000 


| 
ORDER | 
| Penn Yan. N. ¥., March 20.—The | 
}Penn Yan Boat Company, working | 
on an order for $1,500,000 worth of | 
motor boats for the Johnson Motor 
Company, is now working 325 men, | 
and shipment of boats to all parts | 


of the world has begun. Additional 
machinery and labor-saving equip- 


Automobile Rotary Lift 
Announces 3 New Models 











«> 














Automcbile Rotary Lift Company,! safety and working efficiency of the 
Memphis, Tenn., announces three) frec-wheel type lift. 
new models of rotary lift, which in-; Improved axle supports provide 
clude eight important improvements| two ‘oad elevations, which allow 


lover any model of Rotary lift ever; better adaptation to the different 
| sola heretofore, the makers state. 


chassis and front axle 
passenger cars. 


designs of 
These claims are listed below: 
All steel jacket increases the| 
strength and durability of the iift| savers WHEELS AN sai 
and costs less in maintenance and | WILL aE om amour 


depreciation , 
Conaet guide bearing makes the | Montreal, March 20—A_ special 
lift operate more smoothly and gives | general meeting of shareholders of 
more stability to ead lift when cle- | Hayes Wheels and Forgings, Ltd., 
vated. Heavier steel casing offers} _.; y : : . 
still greater safety with a tested | {yi caamah stoniog a. Sa 
strength of more than three times} pines on Friday, March 28, at which 
actual requirements. |a by-law will be presented authoriz- 
Increased elevation provides more | ing an increase in the board of di- 
working room for service men with | rectors from eleven to thirteen. At 
more freedom of movement undeT| the ‘annual meeting the financial 
the lift. : | statement for the year will be pre- 
All-steel platform is stronger,| sented and should prove the most 
safer and more durable than any|interesting of the usual routine 
other material. business. This company is_ the 
Longer platform makes ample al-| largest manufacturer of automo- 
lowance io take care of future de-| bile wheels in Canada, and, in ad- 
velopments in the wheel bases of/ dition, manufacturse hubs, rims, 
passenger cars. front and rear axle assemblies, mo- 
Wider support rails increase the’ tors, etc. 
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rection for battery potential is not | 
the | % 


the hard- |<‘ 


If you are interested 

in transmissions that 

cost less per ton mile, 

you will want to read this 

interesting 24-page booklet. 

It explains briefly the things 

every automotive executive 

should know about Fuller Ser- 

vice—based on 28 years devoted 

exclusively to building transmis- 

sions that cost less to run—your 
copy on request. 


FULLER & SONS MBG. CO. 
Milwaukee, Wisconsin 


A Division of the Unit Corporation of America 


iment is still arriving, according to|,”’ 


President Herman ot the boat com- | 
pany. While the order from the 
Johnson Motor Company keeps the 
{plant running overtime, the Penn 
Yan line of motor boats is still 
{being preduced. A fair balance be- 
‘tween the two is being maintained. 


 TRANSMISSIO 
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INDIANA DEALERS — 
CONCENTRATE ON 
USED CAR SALES 


NDIANAPOLIS, Ind., March 29. 

—Attention during the past week 
was devoted largely to the used 
car business by most Indianapolis 
dealers in the low and medium 
prjced fields and with considerable 
success, according to reliable re- 








Service Notes 


Altoona, Pa., March 20.—The Har- 











6th Ave, has been purchased by the 


Auburn, Wash., March 20.—John 
Penn and C. L. Copeland have 


R. C. Curtis and M. H. Kreiter of 
this city. Penn has gone to Everett, 
| Wash., where he will 
ports. ‘manager for 
Several new downtown used car; Company, Graham automobile and 
branches have made their appear-!| International truck dealer. Cope- 
ance as well as used car lots in the| - - ——— 
outlying districts. These belong to) 
dealers in the volume field in most 
cases, but their operation is keeping | 
the used car before the public eye, 
which is conceded to be a factor in| 
selling. | 

While other companies concen- 
trated on used car campaigns Ford 
was apparently running away with 
the new car business, car and truck | 


|ris Tire and Battery station af 700 | 


Firestone Service Stores Group and | 
is the second station to be acquired | 
{in this city by that concern. Harry | 
|Hummell has been named manager. | 


leased their garage business here to | 


be service | 
the R. N. Wickett | 





{land hereafter will be associated 
| with the Tacoma, Wash., branch of 
| the International Harvester Com- 
| pany. 


Jacksonville, Fla., March 20.— 
Ross J. Futch, who has been oper- 
ating as the Futch Battery Com- 
pany, has leased the building at 470 
Riverside Ave. and has changed the 
|name of his business to the Futch 
|Motor Company. The new company 
will specialize in automobile repair 
work and conduct a wrecking serv- 
ice. A twenty-four-hour service will 
be maintained. 


Erie, Pa., March 20.—Specializing 


in brake service, engineering and / equipment 
‘here as 


equipment, M. Mathews has estab- 


lished the Motor Brake Service at 
10th and Holland Streets. 

Buffalo, March 20. — Anderson 
Service Company will erect and oc- 
|cupy a filling station and acces- 
| sory business at 2285 Bailey Ave., 
| construction starting immediately. 


| a 
| Evansville, Ind., March 20.—Eddie 
| Radiator and Battery Shop, 511-513- 
1515 Locust St., has been named 
|dealer in AC and Purolator oil 
| filters, O. Edward Schindler, pro- 
| prietor, announced. 

Buffalo, N. Y., March 20—The 
Continental Welding Company, 


| specializing in welding automotive 


has been established 
partnership by Paul F. 


& 





Wishman, 370 Riley St., and William 
W. Pinkel, 70 Davidson St. 


West New York, N. J., March 20. 
—The A. J. Holding Company of 
this place has been granted a per- 
mit to erect a service showroom 
and station at 16th Street and 
Buchanan Place at a cost of $50,000. 
The building will be one-story and 
— 125x97, with an all-glass 
ront. 


NON-FERROUS INGOT MEETING 

New York, March 20.—A meeting 
of the Non-Ferrous Ingot Metal In- 
stitute was opened here today in 
the Hotel Commodore, according to 
R. D. T. Hollowell, in charge of ar- 
rangements. The meeting will last 
two days. 





FINAL REVISION, COMPLETE NEW PASSENGER 


Returns for to 


Some of this data has been published previously, but it is 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 


desiring county, city or town lists, or lists of owners in any given 





registrations so far this month dis- 
closing that the Ford company is 
accounting for almost 45 per cent. | 
of the totals. This compares with! 
about 30 per cent. registered by Ford | 
in the same month a year ago. 

Local automobile men _ confess 


States 





Cadillac 
Chevrolet 
Chrysler 


Cord 





Franklin 
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Gardner 
Graham 
Hupmobile 


Hudson 








their mystification over this situa- 
tion because, they point out, Ford 
dealers are in no better shape gen- 
erally on used cars than other deal- 
ers in their price range, and some 
Ford agencies have been reported 
declining to make appraisals until 
used car stocks were reduced. 

This spring’s used car probiem 
does not seem to have resulted en- 
tirely from the record sales of iast 
year, being, in a large measure, ac- 
cording to those close to the busi- 
ness, due to unusually large repos- 
sessions throughout the winter 
months. Business recessions and ac- 
cormpanying unemployment have 
contributed heavily to the used car 
difficulties here and, although the 
clearance drives now in progress are 
successful in returning many of 
these cars to the streets, complete 
recovery from the situation is ex- 
pected to be a slow and gradual 
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process. 

Oakland dealers over the week 
end began their “golden opportu- 
nity” used car sale backed by a flood 
of factory advertising as in the 
case of Oldsmobile, Buick, Cadil- 
lac and Chevrolet. The Oakland 
drive brings to another price 
bracket the sales which have been 
aimed to educate the public to 
the real value of the car they ex- 
pect to trade in as well as to the 
value of a good used car. 

That these drives are helping out- 
side dealers and the new car busi- 
ness is evident from reports along 
motor row. One Buick dealer not 
in the sale claimed to have deliv- 
ered several used cars all above $700 
over one week end, while the other 
Buick dealer was engaged in the 
drive. The latter reported that 
about sixty cars had been sold and 
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that while physical inventory had 
been reduced only about fifteen cars, 
finance involved was lessened con- 
siderably. Another benefit from the 
sale was said to be that interest 
created was expected to keep in- 
quiries coming for another fort- 
night. 

New car registrations for March! 
show that eight makes of cars have 
already surpassed February figures 
and that about fifteen are in good 
position to exceed that month’s 
business. 

Slignt effect has been felt here 
yet from the reduction a week ago 
of Plymouth prices, the new ar-| 
rangement giving that line to 
Dodge, Chrysler and De Soto dealers 
having been slow to go into effect. 
The new Chrysler six made its bow Wyoming | 
here Sunday and should add ma-j| —-—_— 
terially to Chrysler prestige locally. | Dis. of Col] 
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Indications were that March sales | Totals, ’30 | 
this year would amount to only 
about 60 or 65 per cent. of the total 
for last March until an unexpected 
spurt in sales appears during the! 
last half of the month. Only three | 
or four lines are in position now to 
go over the 1929 mark, and eco-| 
nomic conditions here do not point | 
to any sudden recovery, although | 
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CUMULATIVE NEW PASSENGER CAR 


Returns for today: 





gradual gains are reported from | 
practically every industrial quarter. | 


AUTOMOBILE SHOW 
CLOSES IN NEW ORLEANS | 
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which closes here today, has drawn 

record crowds. |S. Ca'lina | 
Every available space in the re- 

cently completed municipal audi- Utah | 

torium and exhibition hall adjoin-| Totals | 

ing the auditorium proper was 

filled with the latest models of | Hlinois,’29| 123 

thirty-three makes of cars repre- | aq? 

sented by twenty-four distributors | Mar7@. = \ 

and dealers with approximately fif- | N- Dak. 23,1 

teen metropolitan dealers partici- |S. Ca’a, ’29| 

pating in the exhibit. More than | Utah, 29 | 

a dozen accessory and allied trades | - z 


exhibits also were represented. | Totals, 29 | 131[ 
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——DOINGS__. 


Evansville, Ind., March 20. -With 
the appointment Of Larmon and 
Talley at Russellville. Ky., as Willys. 


| Overland dealer, the _Bennighof- 


ty-three Counties in Southern In- 
diana and Tilinois and western Ken- 
tucky, Henry J. Bennighof. whole- 
Sale Manager, reported. 


Decatur, Til, March 20 Contracts 
Nave been let by L. W. Cook for a 
25,000 brick and reinforced con- 


$ 
a | crete Sarage building at 242 West 
to 


Wood St., 9€ =occupied, under 
long-term lease, by the Reo Motor 
Sales .c. Dan and George H. Bopp, 
Proprietors. The building Will be 
60 by 141 leet, one Story, with full 
basement, and the Structure, 90 by 


| 41 feet, erected a year ago on rear 


of the lots West. will be connected 
with the main building and utilized 
for fenera: Service work, 


Cis B. Smith Reo Company, a 


Vancouver, s C, March 20. — 
Fageo] Motors Sales Company of 
Hollywood Boulevard, Oakland, Cal., 
Was recently incorporated at Vic- 
toria, B. » as extraprovincia] 
company, and has established a 
branch at 410 Seymour St. in this 
City 


Rochester, Mm Ba March 20. The 
Alliance Motor Corporation has 
filed plans With the city building 
Commission for the Construction of 
a modern one-story brick, con- 
crete and Steel sales and service 
Station at Atlantic Avenue and Cul. 


1,936 | Ver Road, to Cost $45,000. 


Erie, Pa., March 20.—FPloor space 


2,947 | comprising 35,310 Square feet, or 
214 | Practically twice the former area, 


has been Provided in the new and 
modern home of the Star Garage 


| @nniversary as Hudson-Essex dis~ 
| tributor in northwestern Pennsyl- 
| Vania, 


Kansas City, March 29. - The 


| Studebaker Corporation ot America 


4S announced the appointment of 
Robert s. Armacost as distributor 


'for this City. Mr. Armacost will 
| Operate as the Armacost Motor 


Titusville, Pa., March 20.—_-G 


—- 
| Bodamer, Proprietor of the Queen 
| City Garage, Hudson-Essex dealer, 


has acquired Property on Main 
Street upon which it IS Planned to 
erect a modern Salesroom and serye 
ice Station, to cost $40,000 Fad 


Pittsburgh, Pin March 20 Roger 
E. Loughney. of the R. E. Loughney 
Motor Company, Reo distributor 
here, has Purchased a two-story 


| building for a Salesroom at Center 


and Ellsworth Avenues for approxie 
mately $75,000. 


Warren, O., March 20 (UTPS), 
-Warren Oldsmobile. Inc., has been 


| 2Corporated with a Capital of 259 


shares of ho par stock for the pure 
bose of distributing the Oldsmobile 


/line in this city and Vicinity. The 
| incorporators are Clyde Cole, G. ly 


Harri: and Jeanette’ Miller. 


Farrell, Pa., March 20 a. Me 
Thorn and J. Ralph Dunn, opere 


| ating as Thorn & Dunn, have taken 


over the Graham automobile deal. 


| ership, formerly held by Scowdeg 
| Brothers. Burgess C G. Scowade n, 


of the latter firm, wil] reniain with 
the new Owners as sale< manager, 


Waterbury, Conn., March 29 « 
The Waterbury Buick Company hag 


Opened a used Car mart occupying 
| the entire Second floor of jts buijje 
'ing at 17-25 Willow St. John St. 
(hart is division manager, under 
| Simeon W. Nichols. Sales manag, r, 


; STERLING REPORTS SALES 


IN FEBRUARY AS RECORD 
Milwaukee, Wis., March 20 The 
Sterling Motor Truck Company an- 
nounces that its February Sales were 
the largest in its history, exceeding 
the previous record by over 29 per 
cent. Sales in the New York terri- 
tory are reported to have led all savs 
tions, with Boston, Philadelphia and 


California Sales also Showed in- 





nth with 


/2 greater the same 


Month last year. 
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: Pushing Five 


How Sampson Works| 
With His Dealers in’ 
Merchandising Prod- 
ucts Which Must Be'| 
Installed. 


By WILLIAM H. WILSON 
He Sampson Electric Company, 

Chicago, is a specialty jobber 
that has done a really wonderful 
job of merchandising with one 
radio line and five noncompeti- 


tive automotive fines. 

The items most outstanding in 
t#s% jobber’s lines are those which 
have no resale value and which 
must be installed by a mechanic. 
These are the type of lines that 
most jobbers are very careful to 
steer away from and to leave se-| 
verely alone; but the Sampson out- 
fit has not only built its business 
on these lines—it has done some- | 
where better than $2,000,000 volume | 
veaily. | 

The company has adopted methods 
which have resulted in the sale of 
these items with the shortest pos- 
sible space of lost time on dealers’, 
shelves and has proved that an item 
with a low resale value can be so 
merchandised that it has a high 


means more money to the jobber 
and to tae dealer than an article of 
high resale value which takes a 
long rest on somebody’s shelf. | 

In the past, the company has sold | 
only to dealers who have drive-in 
service and competent mechanics, 
and this policy has given a reorder 
value to the company’s products} 
that has made them of more value 
to the dealer than almost any re- 
sale product he might handle. 

It is put up to the Sampson sales- 
men to see that the accessory lines 


are sold and installed on the cars | Ala., 29 


that belong to the dealer’s cus-j| 
tomers. and about the half of the} 
work these salesmen do is really| 
missionary and service work rather | 
than straight selling. Their job is | 
to keep the dealer’s stock turning | 
over as many times as_ possible} 
during the vear. 


A plan was worked out whereby | Fla., "29 


the dealer. if he couldn’t move the 


goods within ninety days, might | Georg., ‘29 


| Idaho, ’29 | 
| Illinois, '29} 


return it in exchange for other | 
merchandise, and, as a result of | 
this close co-operation, every ac- | 
count of the Sampson organiza- | 


money. 
When the dealer took on the lines, 


way in the business of selling the 
products. This was made possible | 


display, as in this instance. 


In 


ecialties 


A CLOSE-UP of one of Sampson’s windows. 
house can be reflected to some extent in specialization of a window 





Speicalization of the 


: hi L Only one product is displayed in this 
window, thus giving it an attention-arresting value which would be 
lost by diversification 


ae = ee — be ef-: urged on the dealer by the sales- 
( ective, must be offered freely and |men at every call, and, for real serv_ 
reorder value and, as a consequence, sincerely by the jobber’s salesman. | ice, those calls should not be more 
most cases it must be actively / than two weeks apart, at most. 


ttt 


/ will do the work the salesman says 


ver 


the Top 





ditor’s 


Column 








HOP equipment clinics are be- 
toming more popular each 
month, not only in the East and 
West, but throughout the country. 
Indications that they are bring- 
ing in business for the jobber who 
is sufficiently wide awake to stage 
these affairs are vouched for by 
jobbers and manufacturers’ rep- 
resentalives as well. 

Jobbers have come to realize that 
the garage man and service station 
operator have to be sold on all new 
ideas. They are not like car own- 
ers, or prospective car owners, for 
they do not go shopping When 
they dash into a jobber establish- 
ment to buy a replacement part or 
some tools that they need in a 
hurry, a counter man, who does not 
know the size of the customer’s 
place or the kind of work he does, 
or the equipment he has on hand, 
can’t sell him new equipment. 

On the other hand, the jobber 
salesman, with his catalogues only, 


can’t do the right kind of a job 
|when it comes to shop equipment. | 


Pictures are pretty enough, but how 
does the garageman know that it 


One are 


it wili? He has to be shown. He 
must see the wheels go around. He 
must operate it himself to see that 
there isn’t some trick. 

The only way that shop equip- 
ment can be sold properly to the 
Satisiaction of the manufacturer, 
the jobber and the garageman, is 
througn these jobber clinics, where 
the trade comes from all parts of 
the territory, renew acquaintances, 
have lunch and are entertained and 
are given practical demonstrations 
of the machines that are running 
and periorming the tasks the sales- 
man has already told them about. 

Then and only then can sales be 
made that mean profits all around. 





NEW ENGLAND BOOSTERS 
TO PLAN ANNUAL OUTING 
Boston, Mass., March 20.—March 
meeting of the Automotive Boosters’ 
Club will be held here at the Hotel 
Kenmore Friday evening, and com- 
mittees will be appointed to start 
work for the annual summer out- 
ing, which is one of the big fea- 
tures of the Booster program every 
year, to which representatives of 
other clubs outside New England 
will be invited. 





COMPLETE NEW PASSENGER CAR 
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Black 


Cadillac 
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DeSoto 
Dodge 

















Colo, 39 | 


|Ind.,’29 | 
tion was actively engaged making | Jowa, 99 
Kan.,’29 | 
the jobber’s salesmen started out to | Kent’y, ’29} 
meet him a little better than half) Poui’a. 29 | 
Maine, '29 | 
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by the limited lines. This limitation | Mary’d, ’29] 
Mass., ’29 | 
ganization: | Mich.,’29 | 
Minn., 


also made possible the three guiding | 
rules which have governed the or- 


First, to give the manufacturer 
as much representation as if he was | 


doing the job himself; second, to | Miss.’ 
| Mis’uri, ’29| 


serve only those dealers who had 
fair financial strength, drive-in 


service and competent personnel, | Mont.,’29 | 
and. third, to restrict salesmen’s | Neb., °29 
territories and have those territories Nevda, 29] 
N. J’s’y, 24 
N 
educated on every point concerning | N. 


covered regularly all the year ’round. 

When a new type of shock ab- 
serber, aS an example of how the 
rules work in practice, each sales- 
man was personally and thoroughly | 


that unit. When his education was | 
complete, he knew almost as much 


about the product as did the engi- | N 
neer who designed it. | Ohio, ’29 


| 2| 
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Each salesman then spent from | 
two days to a week with each cf 


mechanics in the proper installa- 


trata of the shock absorber. The | Rh. Isl., '2¢] 
salesman remained with the dealer | S, Gar., 29 | 
|S. Dak., °29] 
Tenn., '29 | 
When a product is thoroughly | Texas, 29 | 
mastered by the jobber’s  sales- Utah, 29 


until a set of the shock absorbers 
had been sold and installed on the 
customer's car. 


men and nis accounts, every avail- 


able piece of direct mail advertis- | Verm’t, °29] 
ing, window display material and | Virg.,*29 | 


the like is sent to the customer, 


and Sampson men not only see | Wash., ‘29 | 
W. Va., 29 | 


ébat it is used correctly but, in 


some cases, go as far as sending it | Wis. 29 
out or setting it up themselves, the 
thus insuring that every effort is | Wyo’g,’29| 
being used to sell the product. | D. of C., 24 
Even the _ better-than-average | — — 


Okla.,’29 | 


his accounts. In this time he thor- | Ore., ’2 
oughly instructed the dealer and his Penn..’29 | 
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'Tum.,'29 | 


| 10566 


31237 | 


5753 





— 
| he 2 e 
gi,/ele/ 1/2/22) elala i 
pie ze ale EL BLeL eye leis 
— _ a = 

im ta | w | i) | fie E oS o = = 2 4 
12| | 6; 85; 794 5| 12; 24 20; r.-a 
4 S57p | 21; 49,389, 2;0~C«,iCtC(iCiT:tSCD 
73] 18) 117 «2166 0~—CtCTt (‘iC 
449] -26«111) «1192, 5993' «68, 26] = 349; 308, «248; 20] :«:158 
220 | 35-313) (1914 7; 65h) lUOHlCOCOCUSCCSa|siaMd@ 
19, |tiC (220 aCCCYttCCs CECT 
 12yCo]|”~Cté‘dKYT;C«&;sétiSY,CsédT™G as #é#=y « »F Ff fT 
15] 14, 130! «693 2 | 33 40, 41;—s0]_—s«32 
21] 4 FT, «1174 a re |: | > rs | a 
45, 8 32) 385} a. a a ae Sie ee 
201[ 19, 48 719, 5348, 30; «= 20] «321; «203; 142; —«15j 100 
45[ 3) 40, «449, «2141 6 4] 107 #106 55) 2) 15 
78 | 13; 187, 1663 i ; 24 39° «€613,06ChCUT:) 8 
ij; 30-207, 200 4 2] «28, TC TC 
48] 17 239-1626 1 4, 2; #32, «34; ay” «C34 
9] 11 118 1435 3 ly i 2 a @ Ss 

4| 1 35, 69 1 Y a a ae | 6 
33 | 7 206 903 7 1j 13 45 29 | 13 
29, 3! «11) «487=«1581 39 4; 79} +144; 82 1; 57 
82] 2) 22 1231; 4639 5 { 162; 334; 111; «13; —«48 
~ 53] 3) 12 #136 «1442 7 a 23; 18}—iS,s—“‘(<ié‘ ,:StSCS 
7] 4 31, 1111 | 5 10 | 3 

| 61f | 21) 161; 1328) «16 8] 53, 41) 36 ij 16 
2) | il 53, 509 7 | a BB y 2 
lg] 29° (156-2386 1 2] 108, 3ij—S—ti«i2 | 6 
2] CC 

:. ae 2 9 32 | 1| . 2. oo 

47{ 11{ 37) 373) 1443 40 2] 73) 113) 87| ~=«12) «48 
15 | 5 10-231 | [| -.° 2 o 

_ 146] 22; 76, 1080, 3472) 80,14] 270) 347, 329,29) “161 
l41{ | 20; 2832539 3 —[ 26, «62,46 7. oo 
42 | 7 46 736 ; | ua «. -— = 
128] 16 40 1068 4727 33 9} 203; 285, 88 33] 30 
66 | 15 166 3022 13 1} 42 51 36) 2 15 
140 | 16 «149 «1311 20°”~—«BY]C83)ts4d 26 i 10 
152] 30 40 919 4057, 64 13] 204 208; 178) 54) 8S 
2 12 4 58 127 9 1} 18 9 13 1; 10 

45 | 9 101) 1593 z y 2 31, 20)——=C<“‘<‘*E;*é‘<i‘ | 
100 | 29 96 1053 | 42; 16 17 : = 
57 | 46, 201 2273 il os] «948 44, 57, oy:s388 
238 | 93° 529 6211 28 37 (138) 137115 6| 44 
36, |G 59412 i; ti‘ i*sT;é«‘<‘RB ee i oe 
1| 2 19 36 _. 8 | a 
33] 3 9 203) 1397 1 | 3 642 38| 1; 12 
216 | 24 «178! «1116 10} Cif HB} 7 6 
20 | 7 131) 621 re | ee ee es Ce | 
66, 1) 14 289; 1635; ~=7) + ~=4f + 70; 96) «26 #«of 6 
29, 6 24; «123 a= Se mE see = 
8] | 5} 65) 298; 1| } 2 2; 3; | 
3507{ 151, 1026; 12743; 78902; 560, 150] - 2990; 3340; 2266; 227 1133 





a 





BEETS ee AN 





AUTOMOTIVE DAILY NEWS, FRIDAY, MARCH 21, 1930 


11 














Along the Bus Routes 





Trenton, N. J., March 20.—The 
State Board of Public Utilities here 
has revealed that the number of 


10-cent fares paid during Febru- | 
bus riders of the Public | 


ary by 


| 


Service Co-ordinated Transport de-| 


creased approximately 1 per cent. 
from January's figures, which 
showed a sharper decrease from 
the preceding month. This an- 
nouncement was made in connec- 
tion with the setting of April 17 
for a public hearing in Newark to 
determine whether the bus operat- 
ing corporation should be allowed to 
continue the token system or re- 
vert back to the 5-cent fare. 


Greeneville, S. C., March 
Authority to extend bus service un- 


and between Oakland and Council 


Bluffs is restricted. 


Louisville, Ky., March 20.—Fred- 
erick Smith, president of the Smith 
Motor Coach Company, operating 
bus lines in West Kentucky and 
west Tennessee, recently an- 
nounced plans for a new _ bus 
terminal in this city to cost $50,000. 
while the terminal garage at 
Paducah is to be enlarged and 
equipped for motor and body re- 
building as well as maintenance. It 
was further stated that special 
sleeping car buses were now under 
construction for the company for 


| use on Southern lines. 


| 
20. | 


der a Class A certificate from the | 


intersection of highway No. 8 and 
United States highway No. 29, be- 
tween Anderson and here, a dis- 
tance of approximatély fifteen 
miles, is sought by the Red Top Bus 
Line in an application to the South 
Carolina Railroad Commission. 


Jamestown, N. Y., March 20—A 
southside trolley and bus terminal 
was opened here _ yesterday in 
Brooklyn Square, complete with 
ticket offices. comfort station and 
comfortable seats for patrons. It 
will be used in conjunction with the 
union terminal by the Jamestown 
Street Railway, the Jamestown 
Motor Bus Transportation Com- 
pany and the West Ridge Transpor- 
tation Company. 


Des Moines, Ia., March 20.—The 
Iowa Railroad Commission has 
granted Pickwick-Greyhound Lines, 
Inc., of Kansas City, and the Rock 
Island Transit Company. Rock 
Island Lines subsidiary, to operate 
motor coaches over United States 
Highway No. 32 between this city 
and Council Bluffs. Local business 
between Des Moines and Redfield 


Philadelphia, March 20.—Local bus 
operators are interested in two cases 
in New Jersey centers, not far off, 
in which it is regarded as likely 
that buses will be substituted for 
trolley cars. The nearest is Wood- 
lynne borough, where the borough 
council has asked the Public Serv- 
ice Corporation of New Jersey to 
substitute buses for the present 
trolley service. The second case 
concerns Princeton, where a battle 
has been going on for months over 
discontinuance of the trolley line 
from Trenton to the varsity town 
but which is likely to be settled 
within the next few days. The 
Trenton Traction Company plans 
to abandon its twelve-mile track to 
Princeton and put on a bus line 
instead. 

Lincoln, Neb., March 20.— The 
Fisher Bus Line and the Yellow 
Diamond Coach Line, both Ne- 
braska mofor transportation com- 
panies, have been granted authority 
by the state railway commission to 
effect certain changes in their pres- 
ent schedules. The Fisher line op- 
erates between Norfolk, Neb., and 
Yankton, S. D. The Yellow Dia- 
mond line runs between Grand 
Island and Norfolk, Neb., and it has 


| also been authorized to operate lo- 
| cally between Norfolk and Madison, 
| Neb., On two of its proposed runs. 


Oklahoma City, March 20.—Pur- 
chase of 160 miles of bus lines in 
western Oklahoma from the Porter 
Transportation Company by the 
Oklahoma Transportation Company 
gives the firm a total mileage of 
973 in Oklahoma and Texas, Moss 
Patterson announced this week. 
Company buses travel 7,000 miles 
daily, touching sixty cities, the larg- 
est firm of its kind in the state 
One of the Porter lines ran from 
Lawton, Okla., to Bowie, Tex.; the 
other from Anadarko, Okla., to Ho- 
bart. Okla. The firm recently 
bought the Croomway lines from 
McAlester to Holdenville, extending 
| the eastern Oklahoma holdings 


Richmond, Va., March 20 (UTPS). 
-The State Corporation Commis- 
sion has set two motor bus cases for 
hearings. The application of Norval 
Metcalf and A. Chester Brown, 
trading as the Fredericksburg 
Sightseeing Company, to operate 
sightseeing buses around Fredericks- 
burg and other historical points. 
will be heard April 15 at 11 a. m 
The Eastern Shore Transit Com- 
pany will be heard March 26 at 3 
p. m. on a revised time schedule for 
its buses between Cape Charles and 
Salisbury. Md. A transfer certifi- 
cate has been granted to S. F. Ful- 
ler to operate the motor bus be- 
tween Haysi and Grundy that had 
previously been assigned to K. W 
Crabtree 


Vancouver, B. C., March 20.—The 
B. C. Rapid Transit Company has 
now resumed its passenger and 
freight service between here and 
Chilliwack, B. C. This service had to 
be suspended for a short time owing 
to the state of the roads. 

Bridgeport, Con., March 20 
Connecticut Motor Stage Associa- 
tion, at a meeting at the Stratfield 
Hotel here, appointed a committee 
of three to petition.the State Motor 
Vehicle Department for reversion to 





‘the old 10 and 20 accident insurance 


schedule instead of the 20 and 20! 
now in force, The members com- 
plain that the present rate increases 
insurance expense by more than 20 
per cent. Up until last year the 

state required that all buses be in- 

sured for $10,000 to cover the in- 

jury of one person and $20,000 to 

cover injury of more than one per- 

son in case of accidents. This yeal 

it requires that $20,000 be taken out 

also for the injury of a single pas- 

senger. 


Elmira, N. Y., March 20.—Three 
new A. C. F. buses, each with a 
capacity of twenty-nine passengers 
will be placed in service next week 
by the Interstate Auto Transporta- 
tion Company, operating a bus line 
between this city and Blossburg, 
Pa. 


Eliensburg, Wash., March 20 
Announcement of a $100,000 motor 
bus terminal in this city has been 
made here by C. B. Fitzgerald of 
Seattle, president of the Washing- 
ton Motor Coach System and J. C. 
Kaynor of this city. president of the 
newly organized Ellensburg Build- 
ing Corporation, which is to erect 
the building. The plans call for a 
new brick and concrete building 120 
by 180 feet in size. The building 
will be erected near the center of 
the city’s business district. In ad- 
dition to being used as a central 
terminal, it also will house the com- 
panv’s repair shops. The Washing- 
ton Motor Coach System will oc- 
cupy virtually the entire building 


The West 


Company 
the trolley 


Warren, Pa., March 20 
Ridge Transportation 
Girard, Pa., will replace 
line with buses 


Auburn, N. Y., March 20.—An ap- 
plication for a franchise to estab- 
lish and operate a bus line between 
Aurora and Auburn has been filed 
with the Public Service Commission 
by G. T. Wood, proprietor of the 
line now operating between Auburn 
and Meridian, N. Y Mr. Wood 
plans to transfer the latter line to 
Ivor C. Lont. 


REGISTRATION TABLE, JANUARY, 1929 
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States 


Marquette 


Marmon 


| 


| 
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Oakland 
Oldsmobile 
Packard 
Peerless 
Plymouth 





Studebaker 
Whippet 








Totals | 
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Knight 
Windsor 
Miscella- 

neous 


Willys- 


| 











Georg., ‘29 
Idaho, '29 | 
Illinois, *29] 
Ind.,’29 | 
Jowa, ‘29 | 
Kan.,’29 | 
Kent’y, "29 
Loui’a, '29 | 
Maine, °29 | 
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6 
1 
2 
2 
4 
1 


i 
~] 


59 | 
50] 
48 | 
54] 
2| 


~ 
i) 

| 

| 


| 
1,949 
1,301 
4,234 
18.567 
5,647 
1,747 
482 
2,407 
2.816 
952 
14,813 
6,210 
3,830 
3,034 
3,914 
2,946 
273 


| 


S _ 

| ws] ow 
— ~ 
So} ow 


bt 
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9 
10 
18 

3| 


Mary’d, ’29| 
Mass., ’29 | 
Mich., ‘29 | 
Minn.,’29 | 
Miss.,’29 | 
Mis’ uri, 29] — 
Mont., '29 | 
Neb.,’29 | 
Nev'da, ’29] 
N.H.,°29 | 
N. J’s’y, ’29 
N. Mex.,’29 
N. ¥.,’49 | 
N. Car., ’29| 
N. Dak., '29| 
Ohio, 29 | 


41| 
91| 
303 | 


147 
91 
26 


26 
26 

. ae 
2 


88 


2.565 
4,884 
2,081 
3,082 
1,872 
3.791 
1 55€ 
6,071 
446 
82 
5,022 
606 
15,409 
5,972 
1,540 
14.220 








Okla., ‘29 | 
Ore.,’29 | 
Penn., ‘29 | 
Rh. Jsl., 25} 
S. Car., ’29 | 
S. Dak., '29} 
29 | 
Texas, '29 | 
Utah, ’29 | 
Verm't, °29| 
Virg.,’29 | 
Wash., °29 | 
W. Va., 29} 
Wis.,’29 | 
Wyo’, ’29 | 
D. of C., 24 


Tenn., 


13 | 
36 | 
76| 
68 | 
215 | 
14] 
2| 
49 | 
68 | 
28 | 
103 | 
12] | 
13} 18 | 


10 


146 

52 
92) 
32 
10 


186 | 
144 | 
231 | 
20 | 
é| 
151 | 
170 | 
49 | 
247 | 
10] 
22] 24 


204 | 
168 | 
109 | 
219} 
14| 
33 | 


6,458 
3.442 
12,184 
596 
3,124 
2,843 
5,490 
14.724 
975 
194 
3,487 
3,810 
1,692 
4,461 
596 





Cum.,’29 | 


2886 | 2322| 214; 4771 


6093 | 1262 12888 | 


219,845 | 


FEBRUARY TRUCK 
SALES BELOW ’29 
IN COOK COUNTY 


CHICAGO, March 20.—New 

truck registrations in Cook 
county for February were 26.9 per 
cent. lower than for the same 
menth last year and 15.1 per cent. 
behind the listings of the preced- 
ing month. Total figures for last 
month were 842, as compared with 
1,153 in February, 1929, and 992 
in January this year. 

No gains were noted among the 
volume sellers, Ford having 328. as 
against 385 in 1929; Chevrolet, 116, 
as compared with 164 the preceding 
year, and International registering 
85. as against 122. 

The Thorne, which 
the registrations for Cook county 
for the first time in the late fall 
last vear, had 20 listings, and took 
sixth place, Diamond T being 
fourth, with 72, and Dodge Brotii- 
ers fifth, with 34. 

Available, in seventh position, had 
a gain of 280 per cent., with 19 list- 
ings for last month and 5 for the 
precedfng February. GMC was 
eighth, with 16, which compared 
with 68 in 1929. Nelson LeMoon had 
14, against 24; White, 14, against 
17, and Mack 14, against 24. The 
latter led in the heavy-duty classi- 
fication. 

Federal was just one truck behind 
its showing of 1929, with 10 against 
11. Chicago had a loss of eight; 
Reo. 14; King Zeitler, 16: Whippet, 
11; Gotfredson. 13, and Rieland & 
Bree, 3 

Gains were registered by Sterling, 
Autocar, American-La France, Re- 
iay and Studebaker. 

Seven hundred and seventy-one of 
the total registrations were in the 
class of three tons and under. Dia- 
mond T had 68 in that division: 
Dodge, 33: GMC, 13; Federal, 10; 
Mack, 2. and Autocar. 3 


wv 
The standing for February 


appeared in 


this 


| year follows: 


Ford . ‘ 

Chevrolet .... 

International 

Diamond T 
odge 


Thorne 


G 

Nelson 

White 

Mack . 

Federal 

Chicago 

Reo 

Sterling 

Autocar 

Fargo . 

Hendrickson 

Indiana 

King-Zeitler 

Stewart are Tere TT 

American-La France 

Whippet 

Relay 

Studebaker ... 

Rieland & Bree 
Two each: 

Yellow Coach, Willys, 

White Motor Coach. 
One each: Wiillys-Knight. Rugby, 

Dover, Gotfredson, Pirsch, Windsor, 

Betz, Oldsmobile, Super and Acme. 


SPECIAL BUS TAXES 
TO EXCEED $25,000,000 
FOR 1929, SAYS A. A. A. 


D. C., 


Sandow, -¢ 
Paige and 


Washington, 
Special taxes 
carrier motor 


March 20~— 
imposed on common 
buses in the United 
States during 1929 will exceed $25,- 
000,000, an average of well over 
$500 each, according to a prelimi- 
nary survey by the National As- 
sociation of Motor Bus Operators 
affiliated with the American Au- 
tomobile Association. 

This statement is based on the 
normal increase in both registration 
and taxation, and takes into con- 
sideration the fact that 46,000 com- 
mon carrier buses paid a_ special 
tax bill of some $22,000,000 in 1928, 
an average of slightly over $478 
per bus. 

The national bus organization es- 
timates that the average bus en- 
gaged in common carrier operations 
pays twenty-four times the special 
tax imposed by the average private 
car, ten times that paid by the pri- 
vate truck and one and two-thirds: 
that imposed common carrie! 
trucks, 


on 


G. B. CHAPMAN APPOINTED 

Boston, Mass., March 20.—George 
B. Chapman has been appointed 
assistant to Robert H. Nesbitt, New 
England manager of the motor 
truck division of the International 
Harvester Company. 
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Financial News: Range of Automotive Stocks 








Bohannon Strikes Spark 
__ For Spring Car Sales 


(Continued from Page 1) 


concentrate upon such logical pros- 
pects as stockholders in motor car 
and . companies, who are nec- 
essarily interested in the earning 
power Of their investments; all sup- 
pliers of automotive parts, all sup- 
pliers of materials, which would in- 
“clude steel, lumber, rubber, glass, 
fabric, chemicals and many other 
allied industries; publishers of 
newspapers, magazines and trade 
papers, who carry such enormous 
automotive advertising lineage; all 
the great oil and gas interests; all 
owners of property occupied by au- | 
tomobile dealers; all railroads, whose | 
automotive tonnage is tremendous; 
all bank officials, whose institutions | 
are inseparably linked with the au- 
tomotive industry throughout the | 
country. 
“Every one is 


resent-day position of 


effect upon dealers and sales or- 


ganizations 





BENDIX-HYDRAULIC 
MERGER CONFIRMED 





(Continued from Page 1) 


automobile manufacturers in the 
United States. 

This is the second new step taken 
by Bendix in the automobile brake 
field within the past few weeks and 





| 


conscious of the becomes the largest factor in the 
auto- | hydraulic field. 

obile dezlers and such a cam-| by Bendix of Bragg Kliesrath Com- 
paign would provide a stimulating | pany gives it control of the booster 


and would _ establish | 


new sales contacts which have been | 


woefully neglected. 

“Now, 
are entitled to praciical co-operation 
through these channels, 
would tax no one. 

“Such a program would accom- 
plish the following:— 

“1. Set a good example to the 
rest of the motoring public. 

“2. Creat a buying demand of far- 
reaching influence at the beginning 
of the spring selling season, the in- 
dustry’s greatest. 

“3. Automobile dealers 
profit immediately. by the turnover 
of their invested capital. 

“4, Create a comsciousness of the 
interdependence of the automobile 
manufacturers and their suppliers. 

“5. Produce a total volume of sales 


would | 


if ever, automobile dealers | 


which | 


which would be extra, and fill an} 


annual production gap. 


“6. Produce new car sales without | 


the burden of used car trade-ins. 
“7. Supply both industrial enter- 

prises and families with additional 

needed transportation equipment. 


| 
| 


“8. Stabilize general industrial | 
conditions. 

“9. Creat a nationwide ioien! 
and selling attitude. | 

“President Hoover, industrial 


leaders, bankers and economists all 
give testimony to the great financial 
reserves and economic soundness of 
the United States. The cash posi- 
tions of cine out of ten of the indus- 
tries and individuals approached in 
this campaign are strong and ade- 
quate. i 

“The pound for pound and dollar 
for dollar values are the greatest in 
automobile history. 

“The improvement in engineering, 
construction and performance of the 
modern motor cars of all makes are 
so great that those who depend 
upon the industry as a whole or 


‘a part should not deny themselves 


the enjoyment and knowledge of 
new car ownership. 

“Just as the spark is necessary to 
ignite the gases in the cylinder 
head of a high compression motor | 
to transform them into driving | — 
power, so does the automobile in- | 
dustry need some such spark in| 
order to realize its own poten- 
tialities.” 


LUBRICATING OILS 





All prices cooperage, f. 0. b. New York 
(l-inch immersion test.) 
0 


Filtered D. iVebevenesasvene Se™ 
a cdnneacaeede 3412—35 
Unfiltered, 600 S. R.......... 30 —3012 
Unfiltered, 650 S. R.......... 36 —.. | 
ee ee Pi Moccsccsncscene 3812— | 
DE chance svedvens beewas 421, . 
EE MOGs be ccceseevensoss 464%2—4T | 
RED ENGINE OILS— 
(Viscosity at 100.) 
300 .No. 6% color...... 2 21 
250 ..No. 6 GE  cccacse ae 17% 
No. 6 color 1642 
PALE ENGINE OILS— } 
(Viscosity at 100.) 
Sa OE ae eee —23 | 
«eee ee eee —19 | 
a > a Sn Mi ncaswes #6 —15'2 
MOTOR OILS— 
py igenes my 100.) 
ee No Se ashetes ae —30 
SS No. 4 coler Sante ae ae —26'2 
re, Be Mes epees 2% —23 
300 ..No. 6 eee 20 —21 
200. No. OS rr 18 —20'2 
Veterinary pad ee iiadebe tee 2%e— 8 


EATON AXLE INCREASES 
ITS AUTHORIZED CAPITAL 


New York, March 20.—Stockhold- 





ers of the Eaton Axle and Spring 
Company voted yesterday to increase | 


authorized common stock. from) 


300,000 no-par shares to 1,000,000 no-| pected to add materially to 1930 


par shares. The directors and offi- 


cers were re-elected. 





gives it virtual control of the brake 
and brake service business in the 
United States. Bendix manufac- 
| tures the Bendix mechanical brake. 
It recently organized a new com- 
pany in co-operation with the West- 
|inghouse Air Brake Company for 
the manufacture and sale of the 
automotive air brake and now it 


Purchase recently 


brake made by that company. 


RUBBER PRICES 


NEW YORK CURB EXCHANGE wet 
e 
High Low Close Chge 


Sales 
46200 Cities Service.. 393%. 3945 39%+ Ys 
Fee OD DE cccices 92%, 91% 92%+ M% 
Con Dia Fibre. No sales today 
5100 Ford Cerp .... 14% 14% 14% eee 
100 Doehler D C... 18 18 18 — % 
1500 Durans Motor.. 4% 4% 4%— 
100 Fageol Motor.. 2% 2% 2% .... 
200 Fedders. ...... 10% 10% 10%+ % 
Federal Mogul. No a today 
200 = Screw.. 33 2% 32%— 1% 
_ Ur Oe No ‘caine today 
3100 Ford Caneda .. 34% 33% 345+ a 
9100 Ford France .. 9% % 9%— 
19500 Ford Lta ..... 19% 18% Se 1% 
200 Franklin Mfg.. 19 18 19 ee 


Gen T & Rub.. 
Gr'nf'ld T & D 


No sales today 
No sales today 


Hall Lamp .... No sales today 
PGT sccccee No sales today 
Hood Rubber... No sales today 
India Tire .... No sales today 
Isotta Fras ... No sales today 
MOTEL No sales today 

100 Lakey ......... 9% 9% 9%— % 


McQuay Norris. No sales today 
Midland Steel.. No sales today 
999 Nat Rub Mach. 22% 21% 22%4 1% 
3509 Paramount Cab 8% 7 TVe— 
Perfect Circle.. No sales today 
Pines Winter... No sales today 
169 Pitt Plate Glass 55 55 5 + % 
Rulls Royce Am No sales today 
Ross Gear ..... No sales today 
Safe TI Stat.... No sales today 
490 Seiberling ..... 13% 12% 12%2— 1 
450 Smith A O.....209% 196% 209% +4-1942 
Sparks With .. No sales today 
1209 Stutz Motor .. 2% 2%, 2%+ %% 


1200 Thermoid Co .. 25 24% 25 + % 


100 ‘friplex ........ 6% 6% 6%4+ 
Tung Sol . No sales today 
U S Asbestos. No sales today 
2400 Watson, J W... 4% 4% 4%— % 


No sales today 
No sales today 
No sales today 


Wayne Fump. 
West Aute .... 
Yel Taxi N Y. 
































NEW YORK OVER-THE-COUNTER 
Div. Bid Asked 
RUBBER EXCHANGE OF NEW YORK | ©  Diton (J) Crucible......164 110 
(“A"’ Contract) 3.50 Doehler Die Casting..... yh) 
High. Low. Mar. 19. Mar. 18. 7 OP Me thrbvcrveccecssse 83 

March .....i15.00 14.90 15.80@15.90 15.1 .... Eismann Magneto ....... 22 

a TT coce 915.60 15.20 7 Se SP wteéeeuernessoeus 89 es 

May -15.40 15.40 15.30@15.40 15.50 | = Roy WO BM c cccvesce és 13 

PQe seve een -+-- °15.50 15.80 OF 6audntekassdiuess 16 19 

— ' 15.90 15.90 ola, zee. 90 16.10] Splitdort Beth Elec...... 4% § 
MEG ncce sees oes 10 i. = : 

September .16.40 16.40 16.20@ 16.30 0 | CESS SECCE a 

pate: TERE Riee 6.70 | Sales High Low Last 

November.. ....  .... 16.50 16.80 | 1000 Acme Steel ........ 75 73 15 

December ..16.80 16.80 *16.60 6.90; .700 Allied Motor Ind. 15% 15 154% 

Janvery Behe. ae eee 1719 | 1150 Allied Products .... 46 44% 45 

February 17.30 | ..600 Auburn Auto ...... 251 248 251 | 

Spee 15.20 | 17500 Bendix Aviation ... 47% 46 46%) 

Sale s (tons) 135 495 | 10600 aue- _ . aa 4634 45% 46 , 
FS dam es ge notices, 154; so far, 1,055. 18066 On Gare Bai Bete Et ir eat rtd 
Marke : SO a bd rs 
— a 1150 Houdaille Hershey ‘A 29% 29° 29% 
. 990 MD. seaswnreoees 2742 26 26% 

wonninal. | 190 Modine ono oss. 5744 57% 57% 
OUTSIDE CLOSING PRICES 38 Mohawk Rubber ... 10 10 10 

sLane poune. delivered New York.) | po +4 ~——s Gear A..... 2M, : 3% 
NTA KE) ee a che nh Din J F 

Ribbed Smoked Sheets— Bid. Asked. | = 9 National Bettery. |. ge o 2 | 
Beg ent ho sense sensansee sete | 3450 Noblitt Sparks. 58% 57% 58 | 
yd ebapantase se is, | .50 Perfect Circle ....: 36% 36%4 36% 
muecdineg 2°?" 15%, ; 100 Pines Winterfront.. 42 42 42 
ge AS Lo tea, | 160 Van Sicklen ....... 23 22 22% 
re AB chet pte 7 my 35 Waukesha Motor ... 99% 99% 99% 

ctober-December ........ 16'2 16% 
SPOT— CLEVELAND STOCK EXCHANGE 
NS MUON ib0sscdsccedeses 1556 1558 | Sales High Low cat 
Tete pele Watex 2. ..060.500 1542 15% | 4Apex Electric pf.. 93. 9 
Clean thin brown, No. 2.. 135% 1378 | 50 Central Alloy pf. ‘1108 108 108 
EOCRY CEOMO oc cccsvecss 13% 13'% 200 Firestone pf ....... 841% 84 841% 
Rolled brown cre  aeeeeey 93, 97% 50 Miller Rubber pf... 34% 34% 34%] 
me. 2 GUO 5... scccdcccs 13% 141% 20 Mohawk Rubber ... 1042 10% 10%| 
No. 3 amber 13553 13% 1200 National Acme .... 2434 24% 2434 
No. 4 amber 13 1336 90 Ohio Brass B...... 7% 75 (75 | 
PARAS 200 Peerless Motor .... 10 10 10 
Up-river, fine spot De 525 Seiberling Rubber... 12% 12 12 | 
do, c e ‘ 8! 834 i Or eee 52 52 | 
era. fine. spot........ 17 100 Thompson Prod A.. 37% 3742 37%2| 
oun victio Ba i U err 81% 8'2 DETROIT STOCK E XCHANGE 
SeiaraiAs 3! Sales High Low Last 
beara ea Bu, 200 Alloy Steel B....... 5y¥2 546 5'%| 
Guayule, washed, dried’... *  i5 100 Baldwin Rubber 15% 15% 15% 
BALATA ee sia abe . 1335 Bower Rubber B... 11% 11 11% 
"elena shaded 40 41 320 Diesel W Gil....... 2242 22% 221%, 
emcee cheat 51 59 SST BXCCHO 2... 66 sisssce 18% 18 18 
Rs rinan ; — t 42 43.—« 210 Federal Mogul ..... 125, 1212 12! 
BS emcee . Hoek -s ae 181,| 205 Ford Motor Canada 34% 34 34% 
Sruvian OK AFRO SSS “| 125 Federal Mot Truck 11% 1114 11% 

sc RAP RUBBER | rp R Metalcraft.... 7 642 7 

| ahs -Ps 3 9 = 
Inner iubes, mixed, ewt....$3.00 @ 3.25 | 219 Hall Lampe...) agte atte 1at 
| Tnner tubes red, cwt ..... 1212@ 3.25 550 Houdaille Hershey B 27% 27 27% 

Tires, stancard, mixed, ton.10.00 @11.00 205 Hutto Eng 8 R 8 

Inner tubes, No. 1, cwt ... 6.12%2@ 6.25 100 Motor oe eed 20Y%2 2015 201 

Inner tubes, No. 2, cwt .. 3.00 @ 3.1212 289 Parker Rustproof ..110— 110° 110 i 

Mixed hose, soft, cwt ...... 40 @ 45 | 3215 Packard ........... 23 22% 234 

Hose, air brake, ton ..... 10.00 @12.00 1200 Universal Products. 25 24% 25 
a GASOLINE PRICES 

Net Total Serv- 
— tank Road tank ice sta- 
Aluminum— Buying. Selling. Greater N. Y. ant ge —- 

Cast scrap ..........114%—12 13. —13'2 Syracuse 13.8 2 15.8 17.8 

Sheet scrap ........12 —12% 13%—13% Rochester .......13 2 15 17 

ae titan nceeee 15 —15% 1642—17% Buffalo “ """W98 3 148 16.8 
ie ee en ne Sxvar shes : : f 

Heavy machin. comp.1034—1134 12 —12%; er ton, ‘ve! : _ : : 2s aos 

Heavy and wire ....13%—13% 14'%4—14% eae eared NH134 4 174 19.4 

Light and Lottom ..12 —12% 12%4—13__ Auwnsta. Sc 13.8 4 178 98 

Auto radiators ...... 8%— 82 9 — 9%) Boeto a, M e. oe 2 14, 19. 

Heavy cut end cruc.1342—13% 14%4—15 oston, Mass....12.5 4.5 16.5 

| Brass, heavy ....... 9 —9% 92— rq Pennsylvania 
a ae Ta— T¥2 8s — 2 
No. 1 el. brass turng 9%4— 9% 10 —10'%2 —. a 
| No. 1 comp, turng’s.10 —10% 1042—11 wagon station 
Lead— yy: —_— 15 ; 21 
| Tea lead .......... 2¥%e— 2% 3, — 3's | philadelphia .......... 15 21 
| Lead, heavy 3%4— 4%2 4%s— 5% | anentown 15 21 

Stereotype e- tn eee la tees 15 19 

Electrotype ......... 3%e— 4 Wie Be eta 2207 erases 15. 21 

Battery lead ....... 1—1% 3%— 2% oot teees = 

| Mixed babbiti ...... 4 — 4% 556 576 Prices in Other Markets 
| _ Zinc— Net Total Serv- 

Zine scrap .. r++ 3¥e— 3% 3%4— 3% | tank Road tank ice sta- 

New zin: cuttings .. 4 — 4% 5%— 5% wag'n. tax. wagon. tion 
Tine. oo z ' " ; 

Block tin, scrap ....33%—33% 34%4—35% | Noaaye City..--188 2 165 18.5 

Siphon tops ........20%—2l 2842 — 241% Annapolis ...... 14.0 4 18.0 20.0 

Tinfoil, pure .......22%—24 24% —26%4 | Baitimore .......132 4 172 19:2 

- “ Cumberland -15.0 4 19.0 21.0 
SPENCER HEATER OFFERS aoe oe 6 6FlU OC 
MAGAZINE FEED BOILER | norfolk ...)/'1'133 5 183 203 
Williamsport, Pa., March 20.—A | Charleston ..... 45 4 185 20.5 

new coke-burning, magazine feed|parkersburg ....1132 4 172 192 

boiler for domestic heating purposes bone werd teens . : y * 

has been developed by Spencer Heat-| Hickory .........158 5 208 228 

er Company, division of Lycoming | Siisury [list 8 207 207 

Manufacturing Company, and is ex-!| Charleston ......133 6 193 21. 

Columbia ....... 15.2 21.2 23.2 
Two cents per gallon discount off gaso- 
sales, C. N. Tull, president Of} ine tank wagon price to dealers and com- 

Spencer, announced. mercial buyers. 


2| 24 


NEW YORK STOCK EXCHANGE 


WEDNESDAY, MARCH 
Previous 
1929-1930 
High Low Div. Sales 
104% 7 eee = Rumely ... 300 
41% 22 ess Ds Aen turcveece 
22336 77 3 Air. Reduction eeeue 18,300 
11% 11 Te. 2. eee 1,800 
15% 35% 3 Allis Chalmers ..... 12,800 
16% 27 .... Am. Bosch Magneto 
97 15% 7 Amer. Chain pf. .... 
3 2 .... Am.-La France .... 
514 120 *4 Pe ree 3,600 
1043, 25 2 Bendix Aviation 18,400 
13634 37 3 Bohn Aluminum .,. 700 
86% 26 a Borg-Warner ...... - 4,000 
63% 81% .... Briggs Mfg. Co. .... 8,100 
29% 21% #2 Briggs & Stratton.. 
13% 13 .... Brockway Motor . 100 
22% 8% 1 E. G. Budd Mfg. .... 2,500 
145, 73%, 1 Budd Wheel ........ 4,300 
5334 25 BsO0 MEE bes vtcaunce¥s 6,800 
72% 40% ‘*%3 Caterpillar Tractor . 2,300 
9034 18 4.20 Checker Cab ....... 4,100 
47'5 20% .... Chicago Pneu. Tool . 4,400 
37 21% 3 Chicago Yellow Cab. 10 
135 26 3 Chrysler Corp. ..... 11,100 
61% 25 3 Clark Equipment .. 100 
62% 18 2 Commercial Credit. 10,300 
10534 70 6.50 GO Grebe BE. ccscens 20 
76 22%% 71.60 Comm’! Invest. Trust 1,700 
99 87 6.50 i FE eS 600 
293, 55% .... Continental Motors . 1,100 
121% 50 *3.50 Cutler-Hammer 800 
231 80 *4 8 Per eee 8,100 
76% 18 3 Eaton Axle & Spring 900 
174 50 6 Electric Auto-Lite ... 8,400 
10414 55 5 Electric Stor. Battery 2,000 
13g 3% +.... Emerson Brant ..... 
133%, 15 2.50 Evans Auto Load ... 700 
22%, 5 .80 Federal Motors ..... 500 
9 7 .64 Fifth Avenue Bus... 
37 244% 1.60 =a T. & R. 400 
895% 79% 6 DS aS 3,300 
20% 2% .«... Fisk Rubber ........ 1,500 
724% 8 ‘un 3 See 30 
33% 5 ..«. Gabriel Snubber A . 300 
793, 55% 1.60 General Electric .... 66,700 
25 3 -»e» Gardner Motor ..... 400 
913, 33% *3 General Motors 61,200 
126% 112 7 ee eee 1 
6414, 26 *2 Glidden Co. ..... ° 10,500 
1064, 95 7 Oe Os ositadeesese 20 
10534 38% 4 eT eee 1,600 
115% 95% T7 errr 200 
154% 60 5 Goodyear k. @ BR. 5,700 
10473 86 7 Mr eccbdecadads 400 
54 734 .... Graham-Paige Motor 1,500 
- ae; er el. 
33%4 21144 1.80 Hercules Motor ..... 
523%, 13 2 Houdaille-Hershey B_ 10,800 
9344 38 5 Hudson Motor Car . 4,600 
82 18 2 Hupp Motor Car... 3,600 
32% 3% ... Indian Motocycle ... 2,800 
6% 4% .... Intercon. Rubber ... 
142 65 2.50 Interna. Harvester 2,900 
144% 140144 7 Se era ae 300 
24234 90 3 Johns-Manville ..... 7,400 
| 161. 14%, .... Jordan Motor Car .. 200 
3 .... Kelly-Springfield 1,000 
55 29 sxe tS eae 
42 >: ee x Sere 
| 51% 185, 2 Kelsey-Hayes Wheel. 2,300 
| 25 5 .... Lee Rubber & Tire . 400 
45%, 2 B.00 Bi BORG. dec cccccs 
108%, 22 2 Ludlum Steel ....... 300 
11434 55% 6 #$£=Mack Trucks ....... 900 
89% 30 *2 Marlin Rockwell .... 400 
104 19 2 ere 400 
18 B% ses BRBTOM POLY ..icc<s 100 
34%, 9 2 OO Sar 1,200 
122% 44 2.50 Michigan Steel ..... 1,360 
20% 3% ..:5 Beemer? Bupper ...... 400 
12% 1% .... MiGOm Motors ....... 3,500 
31% 34%, .... Moto MeterGR@eE. 200 
65 50 2 Motor Products ..... 
55% 21 3 Motor Wheel Corp... 100 
81% 10 ..-. Mullins Mfg. Co..... 100 
100% 147% i2 Baurray Corp. .....0. 5,100 
118% 40 6 Nash Motors ....... 4,200 
41% 14% 1.50 National Acme ...... 9,400 
6% We cece MO Wen 2. OR. .... 600 
107%, 2% «.... Omnibus Corp. ..... 200 
55 Save 2.50 Gee Ge jocenscccs 500 
32% 13 Packard Motor Car ._ 67,000 
26% 1514 1.50 Parmalee Transport. 7,600 
22% 5%. .... Peerless Motor Car . 2,100 
26 21% .... Peerce-Arrow ....... 
73% 69% 6 Ae 
30% 20 ct @. 2: Seer 5,000 
58% 28 2.60 Raybestos Manhattan 2,200 
31% 10% 00 Reo Motors .......+- 300 
15% 35, .... Reynolds Spring 20,200 
22% 9% 1.20 Seagrave ............ 200 
3134 19 1.40 Shell Union Oil .... 1,500 
45 21 2 C—O SE aaa 3,300 
73 13% 1 Sparks-Withington 3,400 
66% 20% .... Spicer Mfg. Co...... 1,300 
444%, 39% 3 iD” Qa ae 
81%, 51% 2.50 Stand. Oil of Cal. 3,700 
83 48 *] Stand. Oil of N. J. .. 29,000 
481, 3114 1.60 Stand. Oil of N. Y... 2,500 
1; 30 *3.50 Stewart-Warner Spd. 2,800 
98 38144 5 Studebaker Co. ..... 3,000 
126 §=115 7 "BART 200 
38 33%2 2.40 Thompson Products. 10,900 
343, 11% .80 Timken Detroit Axle 1,000 
1393, 5812. 3 Timken Roller Bear. 9,500 
63 30 he rrr ee 500 
243% 95 6 U. S. Ind. Alcohol.. 12,600 
65 15 —_- =~ ~~ 2p 9,300 
92144 40% .... Ch Ae 300 
42% 15 1 Warner Quinlan .... 4,300 
67% 36% 2 Westinghouse A. B. . 500 
53% 27% 2 White Motors ...... 100 
62 123, 2 Wilcox Rich B ...... 700 
35 5% 1.20 kt -#° rena 1,000 
103 65 ia = Bear 200 
17 71 5 Yale Pr ‘Towne ...... 
51% 7% .... Yellow Tr.&C.B. 14,400 
9642 80 ES eee 
143 91 5 Young (L.A.)Sp.& W. 3,700 
*And extra. 7Six per cent. in stock. tStock. 


19 
Net 
High Low Close Change 
17% 17% 17% — % 
No sales today 
1407 Ye 136% 139% + SY 
2% 2% 2% oom 
65 5% 64% 64% + % 
No sales today 
No sales today 
No sales today 
251% 249 250% + 2% 
47%, 46% 46% 4+ % 
574% 55% 553%, — % 
46 % 45 Ys 46 Ye — %% 
16% 15% 15%, — % 
No sales today 
14% 14% it, + % 
11%, 10% 11% — % 
12% 12 12 + % 
57 55 57 + 1% 
713 12% 73 +1 
565, 55 5544 — % 
354% 34% 344% — % 
27 27 27 oes 
38%, 38 38 — 
37 36% 37 + % 
39 314g 39 eee 
88% 88 88 oes 
515, 51% 51 Ve + Vy 
94 92 94 + 2% 
7 6% 6% — % 
85%, 85% 85% + % 
133° 131% 132 — 
3434 3334 343, =4+ 1% 
106 104% 104%, — % 
15% T4% 15% + 1% 
No sales today 
25 25 25 es 
11% 11 11% Ve 
No ‘sales today 
27% 27% 27% + % 
85 83% 85 + 2 
33%, 3% 35, — % 
16 16 16 sseu 
9 8% _9 — % 
783, 765, 78% 4+ 1% 
6'4 5% 6 + M% 
47 46%, 465, — \% 
125 125 125 re 
375g 3434 36% 4+ 1% 
103. 103—Ss «103 eons 
487%, 48% 48% 4+ % 
103 102 103 — % 
92%, 91% 91% + % 
100 100 100 —e 
9% 9% 9% — % 
No sales today 
No sales toaay 
27% 255, 26% + 1% 
563, 5542 55% -— 2 
2112 20% 2l1%#+ % 
11% 10% 11%+ % 
No sales today 
92% 91% 92% + % 
144% 144% 144%, Sve8 
142% 140% 1414 — % 
3% 3% 3% + % 
5% 4% 4% — % 
No sales today 
No sales today 
31% 30 311% Wy 
8%, 814 8% 5% 
No: sales today 
41% 41! 414, — % 
821, 824% 82145 + % 
543, 53°, 53% — % 
273% 27 27% = x % 
4% 455 4% { Vy 
21 20% 21 3% 
1% #%@W*% %W%—1 
435, 4\% 4, coer 
12% 11% 11% Vs 
6% 6% 6% — 
No sales today 
3034 30%, 30% — %& 
18% 184% 18% — % 
21% 205% 21% + % 
4834 4T%s 4738 cnne 5g 
25% 24% 24% + % 
1% 41% 1%+ % 
4% 4% 4: A + % 
345g 344 3414 — % 
23%, 22% 2234 — % 
254g 24 24% — % 
10 8% 84, —1% 
No sales today 
No sales today 
24% 24 244%, — % 
39 36% 39 + 1% 
14 13% 14 + % 
6 6 6 =, 
124% 12% 12% — M% 
233g 22% 22% — M% 
2734 27% 273, — % 
20% 203%, 2034 + M% 
32% 3134 32 — % 
No sales today 
64% 6334, 644% + % 
67% 6654 66% — % 
34% 34% 34% — % 
41% 40% 41% + % 
42%, 42%3 42 Wy — Vy 
125 124 125 ace 
38 365, 37% + % 
18%, 17% 17% + % 
85 83% 84% 4+ % 
38% 38 384% +1 
10334 102 102% —1 
291% 2732 28% + % 
55 53 55 + 1% 
19% 18% 19 — % 
50 495%, 495, + 
3534 3534 3534 + % 
244%, 24% 244 + % 
9 8% 9 Pe 
82 81% 82 + 35 
No sales today 
22% 21% 2%— % 
No sales today 
146 141 146 +17 





